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Selling Used Cars 
Hudson Passes Tests 
Previewing Buses 
Pontiac Joins Millionaires 
Ford Starts 24,000,000th 


By 
Sinsabaugh 


| Chris 


| <0 


AY 
ear, then called the second- 

car, was the hound dog 
everyone took a kick at, it was 
something that the original 
owner was through with and was 
passing along to someone else. 
Usually that owner had to sell it 
himself, but later the dealer un- 
dertook to do the bartering to 
make a new-car sale _ possible 
And that dealer had to be a 
David Harum and the tricks he 
had to resort to were many and 
unusual. Such a thing as filling 
the differential with hamburger 
steak to make for quietness was 
only one of the pleasantries. 

* *k k 
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hand 


THE PASSING of time made the 
used car a marketable product; 
it became the Old Man of the 
Sea of Sinbad fame, the load on 
the shoulders of the dealer. But 
evolution has changed all this and 
now we find, particularly in this 
present Year of Our Lord, that 
the used car has a dignity of its 
own, given it by the efforts of 
the factories to co-operate with 
the dealers in its marketing. Now 
we find the average used car, as 
it is offered for sale, as shiny 
and new-looking as the latest 
product of the assembly line, with 
all of the mechanical ailments 
removed as far as possible by the 
service department, and made a 
useful member of the transporta- 


tion family. 


* * 


* 
ALL OF WHICH is leading up 
to comment on one of the latest 
phases of factory co-operation in 
the marketing of the used car as 
exemplified by Chevrolet and 
which was given the lion’s share 
of attention at the advertising 
meeting held in Detroit this week 
and attended by 74 representative 
dealers from all parts of the 
country. Not only did Chevrolet 
show its guests its idea of an 
ideal used-car lot in model] form, 
but the dealers were told how the 
factory is lending its aid in help- 
ing the dealers market his sec- 
ond-hand stock. 
* x 
THE COUP D’ 
Bill Holler plan as announced at 
this meeting is co-operative ad- 
vertising of the used car in a na- 
tional way, not local, as has been 
the case in the past. Others have 
done this in newspapers and over 
the radio, but it is claimed that 
Chevrolet is first to do it in the 
magazines, and in color at that. 
There’s a campaign running now 
in the Saturday Evening Post 
Liberty and the American Week- 
(Continued on Page 8, Col. 4) 
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Move To Hold Excise Tax 


Planned; Motors 
Pay Greatest Part 


Washington, June 14. _| 
|The House Ways and Means | 
Committee today agreed to|° 


authorize the chairman of | 


the committee to introduce | 
a resolution 
taxes for another two years. Of 
the total of approximately $450,- 
000,000 in excise tax collections, 
levies aggregating nearly $250,- 
000,000 are made on automobiles, 
trucks, gasoline, oils, parts and 
accessories, 

Decision of the Ways 


Committee was learned at noon| 
today after adjournment of 
meeting of the members in execu- 
tive session. 


A sub-committee has had the 
matter under consideration, 
its recommendation was that the 
excise taxes should be continued. 
Following several meetings dur- 
ing the past week, the full com- 
mittee decided today to authorize | 


Chairman Doughton to introduce | 


a resolution providing for the ex- | 
Col. 4) 
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2-Year Extension Hupp 


extending all excise | 


and tires and tubes. | 
and Means | 


a} 


and | 











Cleared 


For Action; 


Vern R. Drum, President; 


Hurlburt New Sales Head 


By CHRIS SINSABAUGH 
Detroit, June 14.— Hupmobile has put its house in 


order. 


Apparently all the legal barriers have been 
cleared and the new organization headed by Vern R 
| as president and William B. Hurlburt as vice-president 


safely 
. Drum 


and director of sales, have the situation well in hand. 
As demonstrating this, 1,552 cars were shipped in May 
and it is anticipated that June will be equally as good. 


May was the best month in three years. 
plant is producing at a® 


pace, the 
pace equivalent to a 20,000-a-year 





production. At the present clip 
Hupp sales 

would more 

than double the 

volume of last 

year, it is said. 

There are ap- 

proximately 

1,500 given em- 

ployment. Deal- 

er loyalty is at- 

tested by the 

fact that since 

Jan. 1 the out- 

ice ic ia let count has 
been increased | 

| by eight distributors and 92 


At the present 


above 


and 


dealers. That's 
What the com- 
pany had at the 
end of 1934. 
Furthermore, 


over 


the number of 
creditors has 
been reduced 
from 434 to 62 
and the com- 
pany advises 
that its finan- 


cial condition is 





beyond the 

worrying , 

stage. W. B. Hurlburt 
(Continued on Page 3, Col. 1) 





Most Dealers Favor Some Method 


of Used Car Control, Survey Shows 


Fords ial 
As 2,000,000th 
V-8 is Finished 


Dearborn, Mich., June 14.—The 
2,000,000th V-8 Ford—the one mil- 
lionth Ford built in less than 12 
months and approximately the 
23,000,000th Ford ever built—was 
produced Thursday at the Rouge 
Plant of the Ford Motor Co. here. 

Henry and Edsel Ford watched 
the final assembly of the historic 


Ford. The car started at once on| 


a 2,700-mile journey to San Diego, 
Calif., where it will be placed on 
exhibit in the Ford Exposition at 





the California Pacific Interna- 
tional Exposition. 

The completion of _ 1,000,000 
Fords in less than a year since 
the 1,000,000th V8 Ford was 
manufactured June 19, 1934, re-| 
called Henry Ford’s prediction 


late last year that the Ford Motor 
Co. “would build better than a 
million in 1935.” 

The 2,000,000th V-8 Ford is the 
fifth historic Ford car which has 
blazed a transcontinental trail to 
the Pacific Coast, each over 


(Continued on Page 2, Col. 4) 


@», 


one | 








Detroit, June 14.—General 
approval of the plan for 
used car control through | 
manufacturer co - operation 


and revised dealer contracts 
is indicated in a poll conducted 
by ADN inquiring reporter in| 
several scattered cities through- | 
out the country. While the actual | 

(Continued on Page 3, Col. 5) 


The Top Ten 


Passenger Cars 

First Ten in Registrations 
as Reported in ADN Today 
1935 1934 
Pos. Pos. 
1— 335,680 178,953— 
2—202,567 162,003— 
38—140,128 99,953— 
4— 62,732 33,335— 4 
50,380 17,990— 
47,862 25,700— ; 
25,867 20,628— 
21,844 18,370— 7 
6,893—10 
14,467— 9 


Make 
Ford 
Chev. 
Plym. 
Dodge 
Olds. 
Pont. 
Hud.* 
Buick 
Chrys. 
10— 13,696 Stude. 
*Includes Terraplane. 
Total All Makes 
961,350 606,240 
See cumulative figures to 
date, 1935-1934, pages 12-13. 





oo 
a 
eo. 
9— 15,305 





Pontiac Holds 
Open House For 


Millionth Car 


Pontiac, Mich., June 14.-Nearly 
10,000 visitors inspected the plant 
of the Pontiac Motor Co., last 
Wednesday during open house 
held in connection with a civic 
celebration staged by the city in 
tribute to the building of Pontiac 
car No. 1,000,000. 

The plant was thrown open 
following a parade of cars 
through the city in the early af- 
ternoon, and a luncheon at 
Hotel Roosevelt held by the Board 
of Commerce for Pontiac Motor 
and General Motors officials. 

Clockers counted 9,084 visitors 
to the plant said to be the most 
modern in the industry. Many 
had also inspected the Pontiac- 
Fisher Body plant, which was 
open to the public earlier in the 
afternoon. 

Included 





in the parade, along 


with car No. 1,000,000 and more | 


than 100 new models, were old 
Pontiac car No. 1, as well as rep- 


(Continued on Page 3, Col. 3) 


600 HEAD FOR SAE MEETING 





| 








Best Attendance 
At Summer Meet 
In 3 Years Seen 





Elaborate Technical Ses- 
sions Will Round Out 

With Sporting Events 

By HERBERT CHASE 

New York, June 14. Latest 
estimates at headquarters of the 
Society of Automotive Engineers 
here indicate that about 600 mem- 
bers and guests of the society 
will attend the 30th Anniversary 
Summer Meeting of that organi- 
zation which opens at White Sul- 


phur Springs, Va., next Sunday 
and continues for most of next 
week. This will be a larger group 
than gathered at the summer 
meeting last year and the pro- 
gram promises to be even finer 


than the 

Besides the usual technical ses- 
sions, which will be held every 
morning, three evenings and one 
afternoon from Monday through 
to Friday noon, there will be a 
sports program, a_ banquet, a 
grand ball, exhibits and trials of 
the latest models of cars and air- 
planes, and finally but not least 
in importance, an _ international 
exhibit which is an innovation 
worthy of note. Many members 
will be accompanied by their 
wives and families and there will 
be the usual sports and diversions 
for the ladies as well as for the 
men. The banquet, which is the 
opening event of the meeting, will 
be a novelty for a summer meet- 
ing and will find the genial presi- 
dent, Bill Stout, acting as toast- 
master. Most of the past 
presidents of the society will be 
guests of honor at the banquet 
which will mark the celebration 


13, Col. 1) 


one a year ago. 


(Continued on Page 
74 Chevrolet 
Dealers Attend 
Ad Conference 


Detroit, June 14.—Seventy-four 
Chevrolet dealers, who together 
rolled up a record of 38,116 sales 
of new cars and trucks last year, 
attended a two-day advertising 
conference here Thursday and 
Friday under the supervision of 
William E. Holler, vice-president 
and general sales manager of the 
Chevrolet Motor Co. 

The objective of the conference 
was to obtain free interchange of 
ideas on the mutual problems of 
the company and its dealers. At 





| round-table discussions, the deal- 


ers were invited to offer construc- 
tive suggestions on advertising 
and other subjects relating to 
their business. Several suggestions 
made at a previous conference of 
the same type were adopted with 
excellent results, and the cement- 
ing of dealer-factory relations, 
(Continued on Page 15, Col. 5) 
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New NRA Bill Goes to President After House O.K. 


Wage, Hour Com pliance 


o——— 


Washington, June 14.—House 
action in the NRA extension 
measure came this afternoon 
when that body passed the reso- 
lution, reluctantly accepting the 
Senate amendments, The meas- 
ure now goes to the President 
for this approval. That he will 
sign it is accepted as a cer- 
tainty. 

The House passed the meas- 
ure today under a rigid gag 
rule brought in to limit debate 
and speed passage. 


Washington, June 14.—Climax- 
ing a week of most hectic activ- 
ity, highlighted by a spectacular 
filibuster by Senator Huey P. 
Long, of Louisiana, the Admini- 
Stration’s bill 


until next April, has been accepted 
by House and Senate and will be- 
come law. 


Succinctly, the measure calls 
for extension until April 1, 1936, 
of the structure of the NRA. It 
provides for the repeal of the 
President’s power to prescribe 
codes of the old compulsory type. 
The Borah amendment, adoption 
of which by the Senate brought 
forth from some House leaders 
indignant charges of a “double 
cross,” provides for the _ elimi- 
nation of anti-trust law exemp- 
tions which were included under 
the old NRA. 


Cut to 1,500 

Under the present set-up, the 
staff of the NRA will be cut from 
nearly 5,000 to about 1,500 per- 
sons. In every respect, of course, 
the new NRA is greatly removed 
from the far-flung and powerful 
organization which was voided by 
the unanimous decision of the 
Supreme Court in the now his- 
toric Schechter poultry case. 


Passage by the Senate of the 
NRA resolution brought a call 
from the White House for a meet- 
ing of Congressional leaders look- 
ing toward speedy passage of the 
measure in the lower branch of 
the national legislature. Speed 
was essential because of the or- 
iginal legislation on NRA expires 
Sunday night, June 16. 

President Roosevelt returned 
from Hyde Park, immediately 
took a hand in pressing for 
action. 


Battle Colorful 


The Senate battle on the NRA 
resolution was one of the most 
colorful seen in Washington in 
recent years, with Senator Long 
staging a filibuster which lasted 
more than fifteen hours, and dur- 
ing which he talked on an en- 
cyclopedic number of subjects— 
everything from the iniquity of 
the present Administration to 
recipes for “pot likker” and fried 
oysters, 

The “Kingfish” began talking 
at 12 noon on Wednesday and 
continued until the small hours 
of the morning on Thursday, with 
passage of the resolution being 
recorded at 6:07 a.m. 


Space to Breathe 
It is pointed out here that ex- 
tension of the NRA until April 
of next year provides the Admin- 
istration with a “breathing space” 
and also affords some opportunity 
to conserve a measure of gains 
which may have been accomp- 
lished during the memorable 

reign of the Blue Eagle. 
An important development was 
noted here today when the treas- 
ury department was revealed to 


be requesting bidders for govern- | 


ment contracts to give definite 
assurance of compliance in hour 
and wage standards. These stand- 
ards will be cited in legislation 
to be requested by 
Roosevelt. 


providing for the} 
extension of a skeletonized NRA | 





President | 





Bauman Named 
To Head White 


Sales Personnel 





Cleveland, O., June 14.—Robert 
F.. Black, president of the White 
Motor Co., has announced the 
promotion of J. 
N. Bauman, as- 
sistant sales 
manager of the 
company, to 
general sales 
manager. 

Bauman will 
direct the sales 
activities of 
W hite through 
a world-wide 
sales organiza- 
tion of 80 direct 
factory branches 
and several hundred dealers, it} 
was said. He succeeds George F. 
Russell, resigned. 

Bauman has been connected | 
with White since 1922, when he} 
received his M.S. in engineering | 
from the University of Michigan. | 
The year before he was gradu-| 
ated from Bucknell University in 
mechanical engineering. He be-| 
gan with White as a technical 
apprentice and has risen through | 
a series of promotions in the} 
transportation engineering and| 
sales departments of the com-| 
pany. Four years ago he was| 
appointed manager of the sales| 
promotion department, the posi-| 
tion he held until becoming as-| 
sistant sales manager a year ago.| 


E. M. Lubeck Will 
Tell MEWA About 


Sales-Service 





A 


J. N. Bauman | 








Chicago, June 14.—Col. E. M. 
Lubeck, Detroit, dealer - service 
editor of Automotive Daily News, 
will address the 





summer confer- 
ence of the 
Motor & Equip- 
ment Wholesal- 
ers’ Assn. at the 
Edgewater 
Beach Hotel here 
June 23. In 
making the an- 
nouncement B. 
W. Ruark, gen- 
eral manager of 
the association, 
stated that the subject of Col. 
Lubeck’s talk will be “Neighbor- 
hood Sales and Service Stations” 
and in line with the association 
policy of bringing important new 
merchandising trends for its 
members. 

Other speakers scheduled in- 
clude Frank G. Stewart, Wash- 
ington, D. C., former executive 
secretary of the automotive 
wholesale code, who will bring in- 
formation regarding plans being 
discussed at the capital for closer 
co-operation between the Govern- | 
ment and business. 

Percy Wilson, Federal Housing 
Administration regional director 
for the Chicago area, will cover 
the subject of this division as a 





BE. M. Lubeck 


stimulator of business in the 
automotive field. 
MEWA directors and commit- 


tees, principally the manufactur- 
ers’ relations group, will meet 
concurrently with the general 
conference. Ruark declared that 
a representative attendance of 
jobbers throughout the United 
States is assured by reservations 
received at headquarters. 


Dissolves Jams 


Minneapolis, Minn., June 14.—The 
Minneapolis police department has | 
placed in service a Ford sedan which | 


is known as a traffic straighten- | 
outer. | 





| than 


\& - 


U. S. Contracts Demand | 


Fords Greet 2,000,000th V-8 


a 





A crowd of Ford Motor Co. officials including Henry and Edsel Ford were on hand last week to greet the 2,000,000th V-8 as it rolled off 


the line. 





Auto Chain Letter 


Termed Illegal 


Detroit, June 14.—An at- 
tempt to adapt the chain 
letter plan to automobile 
merchandising has been 
halted here by Duncan C, 
McCrea, Wayne County 
prosecutor, who declares the 
scheme is illegal and those 
who promote it are liable to 
fine and imprisonment. 

The new scheme, McCrea 
says, had its center in the 
Highland-Detroit Co., Chev- 
rolet dealers here of which 
W. E. Andrews is manager. 

Andrews declared that the 
Highland-Chevrolet Co. has 
taken in about $7,000 since 
June 7. He will defend the 
legality of the scheme if 
necessary, he said. 





Chicago Dealers 
Elect Five To 


Directors Board 





Chicago, June 14.—Three sitting 
directors were re-elected and two 
others were added to fill vacan- 
cies on the board at the annual 
dinner and meeting of the Chi- 
cago Automobile Trade Assn., 
which filled the grand ball room 
of the Lake Shore Athletic Club 
to capacity. 


M, J. Lanahan, president of M. 
J. Lanahan, Inc., Dodge-Plymouth 
dealer; K. K. Kenderdine, presi- 
dent of Northwest Buick Co.; H. 
T. Hollingshead, president of 
Nash Sales, Inc.; S. L. Davis, 


| president of Hupmobile Illinois 


Co. and Willys Illinois Co., and 
Charles L. Gerds, president of 
Gerds Motor Sales, Dodge-Plym- 
outh dealer, who constituted the 
regular ticket, were voted in by 
the members without opposition. 


Lanahan, Kenderdine and Hol- 
lingshead were the directors re- 
elected. Gerds was named to rep- 
resent the truck interests on the 
board. 


The election of officers 
scheduled to be held within 
days of the annual meeting. 

The annual report of association 
activities was given by Lanahan 
in his capacity as president. He 
stressed the need for dealers to 
take used cars in low, pointing 


is 
30 





out that over-trading will more 
wipe out the present net 


The car will be driven to the San Diego Exposition where it will become a part of the Ford exhibit. 


Henry and Edsel Ford See 
2,000,000th V -8 Produced 


(Continued from Page 1) 


of the four principal trunk high- 
ways between the Atlantic and 
Pacific. 

Back in 1909, a Model T Ford, 
then virtually a newcomer in the 
automobile field but destined the 
most famous type of motor car 
ever manufactured, dashed across 
the continent from New York to 
Seattle to win the Guggenheim 
trophy in a transcontinental race 
ending at the Alaska-Yukon-Pa- 
cific Exposition. Ford himself 
greeted the winning Ford car at 
the finish. 

The next historic Ford to write 
transcontinental history was the 
10,000,000th Ford, another Model 
T which, after it came off the 


final assembly line at the High- 
land Park plant in 1924, was 
driven from New York to San 
Francisco over the Lincoln High- 
way. 

The third was the 20,000,000th 
Ford, a Model A. After it was 
completed at the Rouge plant in 
1931 it was driven to New York 
and thence across the country to 
Los Angeles and San Francisco. 

The fourth Ford to make trans- 
portation history was the 1,000,- 
000th V-8 Ford which was manu- 
factured at the Rouge plant June 
19 last year and driven to Chicago 
where it was placed on exhibition 
at the Ford Exposition at the 
World’s Fair. 





profit of $30 to $60 on each new | 
car. He also declared that deal- 
ers must work out their problems 
and factory relations direct, in- 
stead of leaning on Washington, 
now that code enforcement is 
eliminated. 


Lanahan reported a sharp in- 
crease in membership, which he 
placed at present as being 85 per 
cent “of the best dealers in the 
Chicago area.” He added that 
consideration is being given to a 
reduction in dues to bring mem- 
bership up to 100 per cent. He 
advocated retention of the same 
show committee as handled the 
Chicago event last winter for the 
show next fall. 

William D. Reagan, who served 
as state code chairman for Met- 
ropolitan Chicago, was presented 
with an embossed testimonial and 
a silver pitcher. 





Indiana Dealers 
Rally to Call 
Of Nat'l Group 


Indianapolis, Ind., June 14.— 
Indiana automobile dealers ral- 
lied to the call of the National 
Automobile Dealers Assn. in five 
meetings in various sections of 
the state this week. 

The gatherings were the Hoos- 
ier part of the nation-wide move- 
ment begun by the NADA seek- 
ing to retain benefits of the NRA 
following the wrecking of the re- 
covery statute by the Supreme 





| Court. 


It was estimated by the NADA 
officials in charge of the meetings 
that nearly 2,000 dealers and sales 


| executives were in attendance. 





Industry Calls | 
Proposed Tax | 


Unjustifiable 


| 





(Continued from Page 1) 
tension of the excise 


} 
levies for| 


another two-year period. 


It was expected that the reso-| 


lution would be dropped into the| ties represented; 


legislative hopper some time to- 
day or tomorrow. The present} 
legislation expires June 30. | 

The position of the automotive | 
industry is one of strong opposi- 
tion to the excise taxes, which | 


are held to constitute a many 


and an unjustifiable burden. 


Wayne Hearne, nationally 


| known in dealer circles, provided 
| the main oratorical fireworks in 


the Hoosier sessions, assisted by 
leading dealers in the cities 
where the meetings were held. 
The Indiana program for the 
week was as follows: 

Monday night at Terre Haute 
Elks Club, with dealers from 10 
surrounding counties; Tuesday 
night, dinner meeting in. the Ho- 
tel Oliver, South Bend, 18 coun- 
thirteen coun- 
ties met at the Chamber of Com- 
merce, Fort Wayne, Wednesday 
night. Twenty-three central In- 


diana counties at the Athenaeum 
at Indianapolis, Thursday night; 
and the final session was staged 
in the Masonic Hall at French 
Lick, Friday night. 








Hupp Dissension Ended; Plans Concerted Drive 
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New Management Promises 


A ggressive Recovery Moves 


(Continued from Page 1) 


The housecleaning started April 
9, 1935, when Drum went into the 
big office as president, exceed- 
ingly well equipped for the job 
and with an experience of 10 
years as operating manager of 
the Chrysler-Jefferson plant. And 
the first thing he did was to 
wrestle with the unbalanced in- 
ventory, after he had settled the 
strike that had tied things up. 
He found cars on the line ready 
for shipment except for some 
missing parts. He got them and 
the cars started to move into the 
field. Right now, if I am any 
judge, you hardly would know 
there had been any hitch in the 
proceedings. Hupp is over the 
hump, it looks. 

New Directorate 

This week apparently proves it, 
for the new administration puts 
forth a statement that covers its 
activities to date and outlines 
what the future holds in store 
for this pioneer company, This 
statement is: 

“Some weeks ago the automo- 
tive world was stirred by the 
news that a new directorate had 
been chosen for the Hupp Mo- 
tor Car Corp. In swift succes- 
sion comes news of the election 
of Vern R. Drum to the presi- 
dency; the appointment of Wil- 
liam B. Hurlburt to the director- 
ship of sales, the announcement 
of Robert Hance as director of 
advertising; and certain other 
important changes and promo- 
tions. 

Production Doubled 

“Rumors, gossip and hearsay 
flooded the industry. ‘What is 
happening at Hupp?’ was a ques- 


tion that wagged countless 


tongues. The blunt and brief 
truth is that Hupp needed new 
blood—a more virile, able and 
aggressive management—and got 
it! 

“The results? ‘Let’s look at 
the record’ as genial Al would 
say. 
“In a matter of weeks, Hupp 
production has been doubled. Cars 
are coming through in the most 


finished and perfect condition that 


has been observable for months, 
according to the outspoken 
appreciation of distributors 
and dealers. Export sales have 
shown a phenomenal increase. 
Suppliers have indicated, first, a 
genuine surprise at the accomp- 
lishments of the new regime, and 
then have hastened to express 
encouragement, confidence and 































co-operation. Men high in the 


industry have showered congratu- | 


lations and laid aside their own 


responsibilities to give counsel 
and assistance, 
“Civic leaders have rallied to 


the thrill of helping Hupp to its 
former eminence, Owners 
shown their oft-envied loyalty in 
unmistakable ways. Distributors 


and dealers, loyal as always, have | 
exulted in the new activity and | 


progress. And the public, sens- 
ing security and soundness and a 
perpetuation of this  long-re- 
spected institution, have given 
their approval to Hupp products 
by a constantly rising tide of 
business. 
Plans Made 

“Changes have been made in 
the personnel, in methods, in poli- 
cies and manufacturing processes. 
And they are changes 
better, wrought by men who know 
what they are doing and 
their hearts in their work. 

“The new management is firm- 
ly entrenched in its responsibili- 
ties. Their plans are made. The 
way is clear. They have made a 
progress that surprises the most 
optimistic and _ hopeful. But 
greater things are to come. Be 
confident about Hupp’s future. 
For after all, these men have 
only started.” 


Veterans Named 
Drum has surrounded himself 
with good men in executive posi- 
tions. Hurlburt has been 38 
years in the industry. He’s been 
distributor for such well known 
cars as Stearns, Locomobile, and 
Wills-Ste. Claire; he was first 
branch manager for Packard in 
New York and formerly a director 
of sales for the Chrysler organ- 
ization. Later he organized and 
served as president of the Hurl- 
burt Motor Truck Co. and more 
recently was executive vice-presi- 
dent of the 

Corp. 
Assistant to Hurlburt is George 
Clarke, for four years manager 


of Hupmobile’s Detroit branch. | 


Wallace Zwiener, assistant to M. 
E. Coyle when the latter was 
Chevrolet comptroller and later 
on secretary-treasurer of Durant 
Motors, is the Hupmobile treas- 
urer. Thomas Bradley is direc- 
tor of purchasers, J. F. Bowes 
director of service, while Robert 
Hance, the advertising manager, 
formerly handled advertising and 
sales promotion for Hupp’s Phil- 
adelphia distributor. 





National Business Index 


Shows 2 Per Cent Decline 





Detroit, June 14.—The steady 
climb business has enjoyed dur- 
ing the past seven months, which 
averaged slightly more than 2 per 
cent a month, was interrupted 
during May. The national busi- 
ness index showed a decline of 2 
per cent, it was disclosed today 
by the monthly survey conducted 
in 147 trading areas by the re- 
search department of Brooke, 
Smith & French, Inc., national 
advertising agency of Detroit and 
New York. 

May business 


the 29 per cent below normal 
figure attained in April, and fell 
2 per cent short of May, 1934. 
However, according to the survey, 
business activities were only 
slightly below those of April in 
the majority of the more impor- 
tant areas, with losses of 5 per 
cent or more indicated in only 
three of these areas. 

The business pulse registered 
60 areas showing lessened activity; 
19 remained unchanged and 68 
continuing to improve. Iowa, 
Ohio, Southern California, and the 





declined to 31) 
per cent befow normal, as against 





Pacific Northwest were reported 
as showing greatest gains during 
the past month. 

The greatest May gains were 


registered in the following areas, | 


which show an improvement of 
4 per cent or more over April: 

Aberdeen, S. D.; Cedar Rapids, 
Cincinnati, Cleveland, Dubuque, 
Fargo, Fresno, Los Angeles, New- 
ark, Seattle, Shreveport, Spokane, 
Springfield, Ill. and Springfield, 
Mo. 

Areas closest to normal in May 


were: 
Albany, Albuquerque, Bakers- | 
field, Bangor, Billings, Boise, 
Charleston, W. Va.; Charlotte, 


Cheyenne, Colorado Springs, Co- 


lumbia, S. C.; Columbus, O.; Den- | 


ver, Des Moines, Grand Junction, 
Green Bay, Harrisburg, Houston, 
Indianapolis, Jackson, Miss.; Jack- 
sonville, Lincoln, Lynchburg, Man- 


chester, Miami, Milwaukee, Mont- | 
Peoria, Phoe- | 


gomery, Nashville, 
nix, Raleigh, Reno, Richmond, 
Sacramento, St. Paul, Terre 


Haute, Waco, Tex.; Washington, | 
and Ya-| 


Dp €: 
kima. 


Winston-Salem 


have | § 


for the 


have 


Bellanca Aircraft | 


~ 


> 
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City 


resentative models of every year’s 
production since 1926, 
first Pontiac was built. 

W. S. Knudsen, executive vice- 


Face to face with its nine-year-old brother is Pontiac Number One Million. 


the company when the first Pontiac (at left center) was produced. 


when the| 
|} manager of Pontiac 
| Fisher Body Corp.; C. 


president of General Motors, was | 


principal speaker at the luncheon. 
He said, in part: 
“Pontiac has made a million 


cars through the combined effort 
of a great many people. You'll 


make many more in exactly the | 


same way, and if you can turn the 


efforts of everyone in the same} 


direction. 


“Rugged individualism — that’s 


the most foolish phrase ever heard | 
and never produced anything but | 


rheumatism in your old age. But 
co-operation and organization will 
produce anything. I was recently 
reading of an iron foundry in 
Sweden which had been going for 
| 600 years and had all the records 
for that time. I wonder what 


| rugged individual ran that place | ™ 
| Co.; Frances Mae Crook, crowned 


for 600 years. 

“As far as the corporation and 
as far as I am concerned we will 
continue to help in whatever way 
| we can. 
| we expect to further our opera- 
| tions here; that we expect to have 
| our operations successful; that 
| we expect to continue to operate 
| as good citizens in your town. 
| “No one was ever remembered 
| for the commercial things he did. 
| Those are soon forgotten, but the 
| man is remembered for the hu- 
man things he did. The human 
| things remain in the mind for 
years, and for eternity, if you 
| please. 
| “Perhaps industry has at times 
it should not have 





done things 


'done. But the lone exception 
should not be applied to the 
masses. 


“T speak advisedly when I say 
we want to stress the human side 
of our relationships toward our 
employes, toward our dealers, to- 
ward our stockholders and toward 
our customers.” 
| At the speakers’ 
Mayor Frank B. Ruf; 


table were 
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and State Honor 
Millionth Pontiac Car 


(Continued from Page 1) | 


Schmidt, comptroller of the Pon- 
tiac Motor Co.; E. R. Leeder, 
Division of 
E. Wilson, 
vice-president of General Motors; 
Harry J. Klingler, president and 
general manager of Pontiac Mo- 
G. Campbell, district 
manager of Consumers Power 
Co. and chairman of the program; 
William S. Knudsen, executive 
vice-president of General Motors; 
Cc. E. Summers, president of the 
Pontiac Board of Commerce and 





assistant chief engineer of the 
Pontiac Motor Co.; Edward F. 
Fisher, president and _ general 


| manager of the Fisher Body divi- 


sion of General Motors; Harold A. 
Fitzgerald, editor and manager 
of The Pontiac Daily Press; Paul 
W. Seller, president and general 
manager of the General Motors 
Truck Co.; P. H. MacGregor, plant 
manager of the Pontiac Motor 


queen of the day’s festivities; her 
father, Frank Crook, employe of 
the Fisher plant here; and Whit- 
ing Williams, economist and au- 
thor. 


W-O to Reach 
15,000 Cars by 
End of June 


Toledo, O., June 14.—That the 
Willys-Overland plant here has 
been far more active than many 
people realize, is indicated in pro- 
duction figures just announced 
by Ralph J. Archer, sales man- 
ager. 

In 1934, the company produced 
7,500 units of this model, but by 
the end of June will have manu- 
factured 15,000 cars for the first 
six months of 1935, doubling the 
whole of last year’s production. 

Reports indicate that an addi- 
tional 10,000 cars will be coming 
off production lines during the 
next few months. 


In the group 
Number One Million was turned over to the City of Pontiac for 


3 


Pontiac Number One Meets One Million 





are more than 300 employes who were with 


Motor Stocks 


Hold Approval 
Of Wall Street 


(Continued from Page 1) 





number of dealers contacted is 
necessarily small their selection 
was made at random and their 


views should be generally in line 
with the thinking of the rank and 
file of dealers. 

This survey indicates that the 
majority of dealers feel that some 
plan other than voluntary agree- 
ments for keeping used car al- 
lowance values in line is impera- 


tive to the welfare of the dealer. 
This view on this question, how- 


ever, is not shared by all dealers. 


See Answers to Inquiring 

Reporter on Page 4. 
Out of 11 dealers queried three 
each in New Haven, Conn., Lin- 
coln, Neb., Oklahoma City, and 
two in Oakland, Calif., seven held 
that some form of used car con- 
trol should be continued. The re- 
maining four maintain that since 
the codes are ended dealers should 
go back to work and put their 
own houses in order to meet the 
new conditions. 

On the question of factory co- 
operation of the division is almost 
the same. The majority of dealers 
hold that this method would be 
helpful if it could be worked out on 
a practical basis. Others main- 
tain that dabbling in the used 
car problem is outside the factory 
scope. These hold that the fac- 
tory’s job consist of building new 
cars and selling them to dealers 
at a discount which will permit 
the dealer to operate at a profit 
and beyond this the plants have 
no interest nor responsibility. 

Meanwhile the National Auto- 
mobile Dealers Assn. is proceeding 
with its program to win factory 
support for its proposed changes 
in the dealer contracts by which 
it is hoped that an effective con- 
trol of used car allowances may 
be secured. F. W. A. Vesper, 
president of the NADA was in 
Detroit early this week to confer 
with factory officials regarding 


the proposals made during the 
previous week regarding contract 
changes. 

Nothing definite has been de- 
veloped to-date, it is understood, 
|and factories are reticent about 
discussing the program until they 
have had greater opportunity to 
study it further and also, perhaps, 
talk it over with other interested 
makers. It is possible that no real 
decision will be reached until all 
manufacturers can talk it over 
among themselves. This oppor- 
| tunity may be provided at the 
members meeting of the Automo- 
bile Manufacturers Assn. which 
will be held here June 19. 


|| 4,365 Cars Shipped 
By Nash During May 
Kenosha, Wis., June 14.—In 
May, Nash Motors Co. shipped 
4,365 Nash and LaFayette cars. 
No comparison is available with 
like 1934 month, since the com- 
pany’s plants were then closed 
due to a strike. 
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Dealers Favor Used Car Control Survey Shows 


Inquiring Reporter Finds 
Seven for and Four Against 


HAT dealer sentiment favors some form of used car 
allowance control is indicated in the answers to ques- 
tions asked this week by ADN “Inquiring Reporter” in 


four cities scattered throughout the United States. 


questions were as follows: 
1. Do you think that used 


The 


car allowance values can be 


kept in line through voluntary agreements among dealers? 


2. Would you favor factory participation in a 
enforce used car allowance stabi-@— 
through 


revised dealer | 
contracts? 

3. Would you 
favor dropping 
altogether any 

further effort| 
/ | to establish or 
iS control used car | 

4 ~i~allowance 
prices? 
“These ques- 
tions were asked 
| of three dealers 


lization 






in New Haven, | 
® : | 
Vre|NQUIRING| S23""* Gatland: 


REPORTER | cal., and Okla- 

homa City,}| 
Okla. The answers given are as 
follows: 


Sees Manufacturers 
In Used Car Business 
Al Duteau, Duteau Chevrolet 
Co., Lincoln, Neb.: “Dealers in| 
this section of the country are 
for the most part conscientiously 
trying to cut out chiseling prac- 


tices where used cars are con- 
cerned and run their businesses 
on a high plane. The dealers 


association at Omaha is working 
hard on this and we are making 
fair headway here in Lincoln,| 
although it is improbable that} 
voluntary agreements would keep 
prices in line. Factories must/| 
realize that they are in the used | 
car business whether they think) 
they are or not. I am in favor} 
of keeping up the struggle to| 
control used car allowances and 
I believe such control must} 
eventually become a reality.” 





Liked Code But Thinks 


Further Plans Useless, 


M. C. Gale, President, M. C. 
Gale, Inc., Ford, Emeryville, Cal.: 
“Voluntary agreements among 
dealers will not regulate used car 
allowances. It’s been tried 40 
times and it has always failed. 
Mutual allowance agreements be- 
tween dealers handling the same) 
make of car have worked out, 
however. When dealers handling 
the same line in a given trading 
area have bound themselves to-| 
gether it has worked out quite 
well. The Ford dealers of Ala-| 
meda and Contra Costa counties, | 
the East Bay trading area, or-| 
ganized a used car service bureau | 
with a central appraisal staff, | 
and it resulted in better than 85) 
per cent enforcement. But for) 
dealers of various makes to join) 
in a mutual enforcement move-| 
ment would mean nothing. I do} 
not favor factory participation in 
an enforcement plan. There are 





too many outside factors in-| 
volved. Besides, the factories | 
have plenty to do to engineer | 
and produce their automobiles. 


Of course, if the factory partici-| 
pates or co-operates in a volun-| 
tary enforcement plan of its own 
dealers that is a different mat-| 
ter. But if the factories com-| 
mence fighting among themselves 
over used car allowances engi- 
neering and production will suf- 
fer. I was sorry to see the code 
go out. I think it did a lot of 
good. Personally I favored the 
code from start to finish. There 
were some things wrong with it, 
but it did a lot of good. We are 
still observing the code in the 
matter, of hours and wages and 
we are using the appraisal book 
as our standard. But I am not 
in favor of trying to retain some- 
thing that can’t be enforced. If| 
there is any chance to enforce | 


| used 


plan to 


some used car allowance control 
I am for it. But as it now stands 
I am for dropping any effort to 
revive a corpse. 


” 


pay the penalty. 


Dealer Must Run 


Own Business or Quit 

Cc. C. Braun, sales manager, 
Fred Jones, Ford, Oklahoma City, 
Okla.: “I do not think that used 
ear allowance control can be ob- 
tained through voluntary agree- 
ments among dealers. I am not 
familiar with the proposed plan 
for manufacturers to control 
ear allowances through 
changes in dealers’ contracts and 





I very much doubt that such a| 


plan could be worked out. I 
would favor dropping any effort 
toward further control because I 
feel that if a dealer doesn’t run 
his own business he has no busi- 
ness being in business. We buy 
and sell used cars and it’s up to 
us to handle transactions in a 
manner to make a profit.” 


Voluntary Agreements 
Have Proved Futile 
George B. Wuestefeld, George 
B. Wuestefeld Co., Studebaker 
and Pierce-Arrow, New 
Conn.: “Voluntary agreements 
have been proved valueless 
many times it is futile 
sider them now. The proposal 
for revised dealer contracts 
sounds promising. If the big 
three would agree on a used car 
stabilization policy other manu- 
facturers would fall in line. We 
need positive action through the 
manufacturers.” 


Would Let Dealers 
Follow Own Judgment 


Charles A. Biever, Biever Motor 
Car Co., Chrysler and Plymouth, 
New Haven, Conn.: 
many unsuccessful attempts it 
would seem impossible to develop 
any compulsory arrangement that 
will work. Fixed allowances 


After all it is up| 
to the individual to conduct his} 
business on a profitable basis or 


Haven, | 


SO | 
to con-| 


> 





| 
| 
} 


| reasonable level, 
| fort should be partially success- 





“After so| 





Buick Hears of 


Markets Abroad 





ae 
outlook with Harlow H. Curtice, president of Buick, left, and C. R. Osborn, vice-president 
of Buick engineering, at a conference at the Buick plant at Flint. 


D. Mooney, right, president of General Motors Export Co., discusses the foreign trade 





| 
that the average dealer prefers| 
to follow his own judgment on| 
allowances.” 


Factory Co-operation 
Dealers Only Way Out) 


C. M. Bradford, The Bradford | 
Agencies, Cadillac, LaSalle and 
Reo, Meriden, Conn.: “If the 
manufacturers would co-operate 
in the movement, the used car 
exchange plan: could be revived 
successfully. Revised dealer con- 
tracts offer the only practical 
method of effecting stabilization. | 
Dealers should certainly continue 
the fight to keep allowances at a 
even if the ef- 


ful.” 


Large Dealers Seen 
In Greatest Danger 

C. J. Myer, Dodge and Plym- 
outh, Oklahoma City, Okla.: 
“Used car allowance values can 
be kept in line through voluntary 
agreement of dealers, at least 
temporarily. I favor factoy par- 
ticipation in a plan to enforce 
used car stabilization through re- | 
vised dealer contracts. I would} 
not like to see efforts to effect a 
decent control of the used car| 
situation dropped, since large 
dealers with many employes 
could not stand the gaff and! 
would be forced to move to 25-| 
foot fronts.” 


Favors Strong Factory 
Program of Control | 
William Dailey, Dailey Motors | 


often make it difficult to dispose| Co., Pontiac, De Soto and Plym-| 


needed liquidation of a topheavy 


used car stock. It seems to me! Lincoln, Neb.: “It will be im- 





| of unpopular models or to effect! outh, president of the Lincoln 


Retail Automobile Dealers Assn., 





| swer to the first question is ‘No. 


possible to keep used car allow- 
ances in line either by agreement 
or contract. It looks like we will 
have the chiselers always with 
us. Our association has _ been 
meeting every Monday night for 
weeks trying to straighten out 
the used car situation, and while 
we are making some progress it 
has a long ways to go. The only 
way used car stabilization can be 
realized is through a strong fac- 
tory program which I would fa- 


vor. It appears to me we must 
keep pegging away in hopes of 


eventually establishing some sort 
of control over used car allow- 
ances.” 


Sees Some Control 


Very Much Needed 


M. E. Lane, sales manager, 


| Greenlease - Moore Chevrolet Co., 


Oklahoma City, Okla.: “My an- 


Dealers just will not stay put. 
There are too many chiselers. 
The idea of factory co-operation 
sounds interesting as a basis for 
study in an effort to work out a 
plan to stabilize used car prices. 
But I hesitate to indorse the plan 
fully until I know more about it. 
I certainly do not feel that all 
efforts to solve this problem 
should be dropped as a result of 
the death of the code. 





Would Drop All 


Control Programs 


Phil Davis, Chrysler and Plym- 
outh, Oakland, Cal.: “No, volun- 
tary agreements among dealers 
will not keep used car allowance 
prices in line—not until you 
change human nature, and that 
is quite a job. No, I would not 
favor factory participation in any 


Fisher Building at Pontiac 





Adding 172,000 square feet to its already huge plant at Pontiac, Mich., Fisher Body Corp. hopes to be able to cope with the increased 
demand for its products which followed the introduction of the solid steel ‘‘turret top’’ bodies this year. 








‘work should be completed. 


plan to enforce used car stabili- 
zation through revised contracts. 
The function of the factory is to 
build a good product and give the 
dealer a profitable discount, thus 
enabling him to conduct this 
business at a legitimate profit. If 
the factories undertook to control 
the used car situation through 
their dealer forces it would not 
be long until it would develop 
into a factory fight. In order to 
keep the dealers in line the fac- 
tory representatives would have 


| to add much detail and detective 
| work to their present activities 


and before long they would be 
told to wear blinders— look 


| Straight ahead and see nothing. 


Yes, I favor dropping any further 
effort to control used car allow- 
ances. I was in favor of the 
code. It did a lot of good. How- 
ever, even the code didn’t solve 
the problem. Now that it is 
washed up I am for forgetting it 
and going to work. Those deal- 
ers who are crying loudest over 
the code are those who feel that 
they can’t survive without pro- 
tection—haven’t the right kind of 
a set-up, too much overhead, or 
something. For my own part I 
am carrying on just the same 
and have no fear for the future.” 





NADA Program Seen 
Only Real Solution 


J. H. Markel, O’Shea - Rogers 
Motor Co., Ford and Lincoln, 
Lincoln, Neb.: “Judging from my 
experience in serving on the code 
authority it will be impossible to 
keep used car allowances in line 
by mutual agreement or by at- 
tempted enforcement of signed 
agreements. The factories are 
the only ones that could exert 
any control over the situation 
and I would like to see them go 
after it, although I don’t think 
they will. I doubt if it will do 
any good to keep on trying to 
control used car allowances ex- 
cept by sticking to the NADA 
guns and continuing to be ruled 
by the guide book on used car 
trade-in allowances.” 


Work Starts On 
New Fisher Body 
Plant Addition 


Pontiac, Mich., June 14.—Con- 
struction of a 172,000 square foot 
addition to the press shop and 
other improvements included in 
the $2,000,000 expansion program 
now in progress at the Fisher 
Body plant in this city will result 
in the employment of an average 
of 750 men from now until the 
end of the year, according to E. 
F. Fisher, general manager of 
the body-building division of 
General Motors. 

With the excavation nearing 
completion and the work of lay- 
ing the reinforced concrete foun- 
dations already underway, the 
construction crew will number 
more than 1,500 by July 1, Fisher 
states. A majority of them will 
remain on the job through Sep- 
tember when the _ construction 
In- 
Stallation of electrical equipment 
and new machinery will follow. 

The structure when completed 
will contain 152,000 square feet 
of space on the ground floor and 
20,000 feet on the second. Its 
equipment will include two com- 
plete “turret top” production 
lines, each consisting of two gi- 
ant toggle and two tandem slide 





| presses, the largest of their type 


ever constructed. These machines, 
which draw and form the seam- 
less steel roof developed by Fisher 
Body, weigh 500 tons and utilize 
dies tipping the scales at from 36 
to 64 tons. 

Seven 250-ton presses are to be 


| added, too, bringing the total of 


this type up to 12. There will also 
be six others, almost as large, 
that are to be used for rear 
quarter panels and the front end 
frames. 


ne 
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One huge key-ring which contains 350 keys, one to fit each of the 350 cars turned over by 
General Motors for use by Shriners during their National Conclave at Washington, D. Go 


is here changing hands. 


the Shrine Conclave, is on the receiving end. 
Capitol Cadillac Co., A. C. Tiedeman, Pontiac Washington zone manager (left), and A. H. 


Belfe, Buick Washington zone manager. 


Illustrious Potentate Robert P. Smith (in fez), general director of 


The presentation is made by Floyd Akers, 


The background is a LaSalle. 


Shrine Nobles Use GM 


Cars at 61st Conclave 


Washington, D. C., June 14.— 


Ten thousand Nobles of the 
Mystic Shrine, representing 150 
Temples in all parts of North 


America, attended the 61st An- 
nual Shrine Conclave which is 
scheduled to close here Saturday. 

With their gay-colored Arabian 


costumes, and bright red fezzes, | 


) 


the Shriners turned Washington | 
into an Oriental city while they | 


held parade after parade through 
the broad thoroughfares of the 
nation’s capital. 

The conclave was of more than 


usual interest to the automobile} 


industry since transportation for 
the delegates was furnished by a 
fleet of 350 cars furnished, with 
individual chauffeurs, by the Gen- 
eral Motors Corp. 


Special paint jobs were pre- 





pared for the high ranking of- 
ficials of the order who could be 
seen traveling about the city in 
gaily emblazoned Cadillacs and 
LaSalles decorated with the colors 
of the fraternity and carrying the 
mystic markings of the order. 

Two cars and two drivers were 
assigned to each of the 150 
Temples represented at the gath- 
ering so that transportation facil- 
ities were equally divided among 
the visitors. 


Another feature, contributed by 
General Motors, was the installa- 
tion of public address systems 
which covered the line of march 
for the Shrine parades. Over 
these amplifiers trained announc- 
ers kept those in the background 
well informed as to what was 
taking place on the line of march. 





Wagner Labor Bill Still 
Objectionable to Industry 


Washington, June 14.—That the 
Wagner labor disputes bill as re- 
ported with amendments this 
week by the House labor com- 
mittee is just as objectionable to 
the automobile industry as the 
measure which passed the Senate, 
was emphasized here by respon- 
sible spokesmen for the manu- 
facturers. 

The most important changes in 
the bill as reported by the House 
committee represent efforts to 
avoid possibility of having the 
measure declared unconstitutional 
as the result of the Supreme 
Court decision on NRA. Also, the 
bill provides for the strengthening 
of labor’s rights for bargaining 
under Section 7a of the National 
Industrial Recovery Act, and 


gives power to the board to desig- | 


nate arbitrarily any one of sev- 
eral labor groups in an industry 
as the only one entitled to bargain 
with employers. 





out here, represents the same un- 
justified and unsound violation of 
the rights of both employes and 
employers as does the measure as 
passed by the Senate. 

Qualified observers believe, how- 
ever, that despite the House com- 
mittee’s amendments, the Wagner 
measure remains unconstitutional 
and that a court test will prove 
it to be so. That, of course, must 
await final passage of the bill. 

House action on the Wagner 
bill may be forthcoming some 
time during the coming week. 


Ford Men Frolic 

Chicago, June 14.—Ford dealers in 
the Chicago district tossed aside 
business responsibilities Wednesday 
to hold their first annual outing and 
golf party at the Edgewood Valley 
Country Club. The affair was orig- 
inally scheduled for several weeks 
ago, but postponed because of strike 
threats among dealer mechanics 
throughout Chicago. The labor situ- 


The House bill, it was pointed | ation has cleared up. 





Here’s a Bird’s Eye View of the 74 Chevrolet Dealers Visiting Detroit This Week 











P. Steuart, 
Imperial Potentate, who has been a Pontiac | 
dealer in Washington since 1927. | 


Pontiac’s Potentate is L. 


Penn Group Meets 


Harrisburg, Pa., June 14. — The 
annual convention of the Pennsyl- 
vania Automotive Assn. will be held 
July 22-23 in the William Penn 
Hotel at Pittsburgh, it was an- 
nounced here today by C. S. Klugh, 
manager of the association. Klugh 


declared that an extensive program 
is being arranged, details of which 
will soon be announced. 





Like a veteran of the wars this old 1910 Oldsmobile held its radiator high as it marched in | 
the parade of Shriners down Pennsylvania Avenue, Washington, this week. 
de War’’ vintage vehicle is now celebrating its Silver Anniversary. 


Work and Save, Knudsen 


Tells Roanoke Graduates 


Richmond, Va., June 14 (UTPS). 
America seems to have forgotten 
for the moment that work and 
thrift form the only real basis for 
prosperity, but the common sense 


of the greater majority of people | 


will assert itself eventually, de- 
clared William S. Knudsen, execu- 


tive vice-president of the General | 
at the| 


Motors Corp., speaking 
final graduating exercises of the 
82nd annual commencement of 
Roanoke College, held at the 
Salem Theatre, this week. 


| 
new | 





Turning Back the Pages 


the Shrine, to Imperial Potentate Dana S. Wil 


ranking Shriner was conferred during the meeting upon Leonard P. Steuart, left. 


| A pure white Cadillac was assigned from the fleet of 25 Cadillacs and LaSalles loaned to 


liams, center, whose title as America’s highest 


The 


third man is Illustrious Potentate Robt. P. Smith, director general of the conclave. 


| Accessory Shipments Up, 


MEMA Survey Discloses 





April ship- 
and | 


New York, June 14. 
ments of parts, accessories 


|equipment manufacturers in-| 


creased notably in all divisions 
excepting service or replacement | 
parts, it is reported in the June} 
report of the Motor and Equip- 
ment Manufacturers Assn. 

The Grand Index went up to} 
147 from 135 for March. This 
compares with 127 for April, 1934. 





Shipments to car and truck fac- 
tories for original equipment went 
up to 156 from 142 for March. 
This compares with 130 for April 
a year ago. 

In the aftermarket, shipments 
of service parts to wholesalers 
maintained the level they reached 
in March with the index standing 
at 144. This compares with 145 
for March, 1934. 


+ Accessories shipments to whole- 


salers went up to 110, a gain of 
nine points over March which 
registered 101. This compares 
with 72 for April, 1934. 


Service equipment shipments to 
wholesalers also showed impor- 
tant gains the index figure in this 
division going to 88 from 72 for 
the previous month. This com- 
pares with 71 for April, 1934. 

Total car and truck production 
in the U. S. and Canada during 
April was 501,837 units; of which 


477,716 were produced in the 
United States and 24,121 in 
Canada. 

Of U. S. production during 


April 401,628 were passenger cars 
and 76,088 were trucks. This com- 
pares with 288,355 passenger cars 
and 64,620 trucks produced during 


| April a year ago. 


AMA members produced 249,860 
passenger cars in the U. S. and 
12,226 in Canada for a total of 





This ‘‘befo’ 


Graham Sales Hit 
New High in May 

Detroit, June 14.—Retail deliv- 
eries of Graham cars from May 
20 to May 31 were the largest for 
any 10-day period of the year, 
according to final reports for the 
month, completed today. 

The total of 889 cars exceeded 
the best previous similar period 
by 55 cars, making total deliv- 
eries for May 2,247, which was 
the largest month of the year by 
a considerable margin. 

Further new records are 
pected during June and July. 


ex- 


262,086; and 43,220 trucks in the 
U. S. and 1,612 in Canada for a 
total of 44,832; bringing total 
| AMA production for April up to 
| 306,918. 


| 


| Morley Named 


| Montreal, June 14.—Effective im- 
| mediately, the board of directors of 
Canadian Goodrich Co., Ltd., meet- 
ing at Kitchener, Ont., elected F. G. 
Morley, vice-president and general 
|} manager, to succeed E. S. Sargeant, 
| who has been granted leave of ab- 
sence. J. E. Gulick, factory sup- 
|} erintendent, was elected a director. 

Morley has been a member of the 
Goodrich organization in Canada 
since 1923. He started in the audit- 
ing department in Akron, Ohio in 
1916. 
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building of the industry it is pledged to serve, wholly through the dis- 
semination of NEWS which is timely, authentic and of value. 
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Happy Days Are Here Again 


i OVANCE registrations for the annual summer meet- 
ing of the Society of Automotive Engineers, which 
opens Monday at the Greenbrier Hotel at White Sulphur 
Springs, W. Va., indicates an attendance far in excess of 
anything that the summer meetings have enjoyed in the 
past few years. This shifting of the sands holds double 
significance. 

During the dark depression days the engineer lost some 
of his standing as the last word as to what should go into 
the car. And it must be said to the everlasting credit of 
these men that they accepted their changed status happily 
and bent every effort toward building a bigger, better and 
more serviceable vehicle that could be sold within the 
limits of the shrunken public purse. 


Now these limitations are being relaxed. The engineer 
is regaining his place as dictator of design and materials. 
Looking back to the giant strides in engineering which 
were made during the hard days of the depression, one 
scarcely can imagine what the future holds with happy 
days here again and the engineer once more in the saddle. 


Let’s Avoid Disasters 


@ ERATOR WAGNER’S labor disputes bill has been 
placed among the first four on the President’s list of 
“must” legislation. Just what is hoped to be gained 
through the enactment of this law, to us at least, remains 
a mystery. Even though this measure could be revised 
and amended to bring it within the limitations of the 
Constitution, which we very much doubt can be done, its 
effects, we fear, would do more to retard than to stimulate 
recovery. 


The Wagner Bill definitely would place the employer on 
one side of the line and the employe on the other. It 
would establish the leader of the majority of workers in a 
plant as the representative for all workers leaving, in 
many cases, a large but voiceless minority without rep- 
resentation. This cannot help but breed dissatisfaction. 

We have no quarrel with the President’s views regard- 
ing revisions of the Constitution to meet present eco- 
nomic conditions. There is nothing un-American or sacri- 
ligious in such a suggestion. The Supreme Court, in rul- 
ing out the NRA, did not comment on the wisdom or 
fairness, the good or evil, of the law it merely said that 
it exceeded the limitations of the present Constitution. 
We feel that the Wagner Bill would fall into this category 
also. If this is a true or, even if it is possible that the 
Wagner Bill at a later date could be termed unconstitu- 
tional, there is less than little reason to enact it into law 
until such time as it, or the Constitution, has been revised 
so that its status as a law is above question. Any other 
course would be disastrous. 


Archeological Boondoggling 


EVIVAL of the NRA by Congress this week through 
the passage of a bill which is now on its way to the 
President, to us seems to be a rather silly form of boon- 
doggling. After more than a year of operation under the 
NRA with full government support business men com- 
plained bitterly of chiseling. With the government’s hands 
tied any effort to codify industry or trade on an honor 
basis can only take from the man who has honor—the 
chiseler never had any so has nothing to lose. 


‘uns Word in 


edgewise” 


By the Publisher 





Musings ofAn Well, I see that 
Urdinary Congress is going 
Business Man to keep its nose 
right on the old 

grindstone until some of the 
“must” legislation is made into 


laws, but what of it? I came out 
of high school in 1906 and a lot 
of water has gone over the dam 
in the 30 years since I went into 
business. We've had good times 
and bad. I see men on relief now 
who went to work in silk shirts. 
I know of families too proud to 
ask for public support, who owned 
apartment buildings in 1929. I 
see men still on salaries who 
never saved a dime before, dur- 
ing or after the war who have 
been living on the fat-of-the-land 
during the very bottom of the de- 
pression years. A man would 
have to have a half-million dollars 
left today in U. S. government 
bonds to net him the equivalent 
of a $12,000 salary. The only ones 
I feel sorry for are the old folks 
who skrimped, saved and avoided 
the simplest luxuries of life for 
years and years, who saw their 
life’s savings melted away like 
snow in a spring rain! 
* oF * 


“YES SIR, it was only last night 
after we had turned out the 
lights, that I got to talking with 
the wife about what the future 
held for us. It surprised me a 
little to find that evidently she 
had got to worrying more about 
things in general than I have. 
Most men in business forget, I 
guess, that the little woman who 
reads a lot and listens to the dire 
forebodings of the Microphone 
Micabers, does not know as we 
do, just how phoney most of the 
bunk is. We get into the habit 
of discounting the predictions in 
exact ratio to the connections of 
the author or the writer. But 
the wife she listens to the shouts 
of “kill the umpire” and thinks 
the boys who are shouting it 
mean what they are. saying, 
whereas we know that they are 
yelling only because the decision 
was in favor of the opposing 
team!” 

* ~ + 


“SO, I WENT on to tell her 
that she must remember that we 
are rapidly approaching another 
national election. Sixteen months 
is not very long in the game of 
politics. It takes longer to mend 
political fences than it does to 
build a Boulder Dam. So most 
of the pros and the cons (partic- 
ularly the latter) are simply to 
prove how well or how bad-off we 
are, in order that the ins may 
stay-in or the outs may get-in! 
I told her that the little business 
she had to depend on to keep the 
home fires burning, the kids in 
school, a new car in the garage 
and for the possibility of a new 
fur coat this fall was doing better 
this year than it did last. That 
this was true of every small busi- 
ness I had the “inside-dope” on 
and was reflected in the columns 
headed “Earnings Reports” or 
“Dividends Declared” which ap- 
peared every day on the page 
headed “Financial” in every good 
newspaper, a page no wife reads 
until she is a widow. I suggested 
also that she read some of the 
reports of better business which 
come from all over the world. I 
asked her if she knew that Eng- 
land, for instance, was in the 
throes of a genuine home building 
boom, which I was confident 
would be reflected right here in 
the U. S. A. next spring. I told 
her that most of the money which 
the government was “spending” 
was really loaned, just as the 
RFC money had been loaned, and 
that unlike an almost equal 
amount which we loaned to our 
“dear allies” during the World 
War, was loaned to cities, states 
and corporations which could and 
would pay it back easily in a few 
years of prosperity. All of which 
seemed to give my wife such a 
new ray of hope that her face 

(Continued on Page 11, Col. 4) 
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Yep! WE GOT HIM—ALL 
BUT THE CLAWS 


a PS TPE 
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Archeological Boondoggling 


In This 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


No Like! 

Will you kindly discontinue send- 
ing your paper to this factory. 

We are not appreciative of your 
editorial attitude in connection with 
codes and code enforcement.—W. A. 
Patterson, assistant sales manager, 
The Pharis Tire & Rubber Co., New- 
ark, Ohio. 


Production 

As a subscriber to your paper. I 
always review the weekly discussion 
of the activity of the various units 
in the automobile industry. 

In several cases production figures 
are given for individual units and 
for the industry. If it is possible 
to generalize, I would like to know 
whether these production figures usu- 
ally are just United States produc- 
tion, or include Canadian and 
foreign assemblies when foreign 
assembly plants are maintained by 
the companies in question. 

I shall greatly appreciate any in- 
formation on this subject, as the 
value of your paper to me will be 
greatly increased by a complete un- 
derstanding of the statistics pub- 
lished.—Walter H. Kidd, Investment 
Management Department. 

Epitor’s Note: Production figures 
shown weekly cover both domestic 
and foreign assemblies. 


Ford Engines 

Could you please tell us whether 
there is anyone operating in Detroit 
specializing on motor replacement 
similar to the Ford company’s motor 
replacement plan. 

We have an inquiry from a sub- 
secriber who wants a rebuilt four-cyl- 
inder engine for a 1928 Model A 
Ford. The Ford plan of switching 
an old engine for a factory-rebuilt 
engine covers V-8 motors only. 

We understand there is a concern 
in Detroit who rebuild Ford motors 
and would be in a position to make 
such a deal. Could you find out the 
cost, also?—Ray D. Lister, Motor 
Magazine, Toronto, Canada. 

Epitor’s Note: The Ford engine 
replacement plan applies to V-8 and 
Model A cars. The Ford Motor Co., 
is the only company supplying this 
service on Ford cars. All Ford deal- 
ers are authorized agents for this 
service. 








Lubrication 


Industrial Lubrication Council, 
Inc., is a non-profit council organ- 
ized for the purpose of advancing 
education on industrial lubrication. 

May the Committee on Education 
have your help in this very neces- 
sary work of education? — Edward 
Pierce Hulse, Industrial Lubrication 
Council, Inc., New York City. 


AS OTHERS 


SEE IT 





Voluntary NRA 


Practical moves by automotive 
parts and equipment manufacturers 
to retain the benefits won for their 
industry and its employes under its 
code exemplify encouragingly the de- 
termination of American business to 
show that “self-government” can be 
practiced successfully without Fed- 
eral supervision. At the same time 
these moves serve to emphasize the 
delicate nature of this task and the 
dangers that must be guarded 
against in continuing the organiza- 
tion of business begun under the 
ill-fated NRA. 


The parts and equipment trade 
early in the depression became the 
black sheep of the automobile indus- 
try, when both prices and wages 
were driven downward by excessive 
competition. The code corrected 
that and the trade redeemed itself 
splendidly. 

The problem now is to protect these 
gains and, to this end, the former 
code authority just has pledged 
its constituent companies to volun- 
tarily maintenance of “fair wages, 
hours and working conditions and 
competitive practices.” The organi- 
zation set up by the code authority 
is to be continued and has asked 
the member companies to continue 
as in the past to furnish it with 
periodical reports on sales figures, 
wages and hours. 

While one purpose of these reports 
is statistical, it seems quite plain 
they are destined under the new 


(Continued on Page 9, Col. 4) 








American Trucking Group toF ight: for Fastman Bill 


Plans To Be 


At Meeting June 17 to 18)"; 


a Frank C. Schmidt, 
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->o Outlined | Walter W. Belson, Milwaukee, | Standard O18 Decides 
| secretary; L. A. Raulerson, Jack- ait ‘ kik 
coe Joseph Adley, Hartford, | To Open More Exhibits 
| Conn. Allan J. Wilson, Boston;| Detroit, June 14.—The unusual 
Horton, Charlotte, N. C.;| interest aroused by the Standard 


June 14. 
as represented 
Assn., 
to 


Washington, 
trucking industry, 
in the American Trucking 
Inc., will continue its drive 
secure enactment of the Eastman 
motor carrier bill, with amend- 
ments, and a combined meeting 
of the directors and the policy, 
executive and legislative com- 
mittees will be held here Monday 
and Tuesday, June 17 and 
formulate plans for 
the industry’s heaviest 
in a concerted and prolonged ef- 
fort to obtain Congressional ap- 
proval of Federal regulation 
ceptable to the industry. 


Future Program Ready 


The future of the national 
association will be discussed at 
the meeting, and a comprehensive 
program of activities outlined. 

Not only the directors and the 
members of the three committees 
—a total of about 200—but other 
operators interested in the Fed- 
eral legislative problems will be 
invited to attend the two-day con- 
ference. 

Besides planning methods 
whereby the industry’s story may 
be presented most effectively to 
Congress — particularly to the 
House, where the _ regulatory 
measure is now pending—it will 
be decided at the parley what 
further amendments or new legis- 
lation should be proposed. 

Changed Stand 


Before the code was voided, 
ATA had favored the bill, S. 1629, 
contingent upon two things: Con- 


Pontiae Salle 
Total 16,902 
During May 








Pontiac, Mich., June 14.—Retail 
deliveries of Pontiac cars for 
May totaled 16,902, according to 
company officials. This is within 
63 cars of the total for April, 
which set a new high for a single 
month’s deliveries since 1929. 

Last year May Pontiac deliver- 
ies were 9,739, while in 1933 they 
were 11,525. For the first five 
months of this year retail deliv- 
eries total 72,465 cars, which is 
twice the number of deliveries 
for the same period of 1934. 

Sales department executives 
believe that by the middle of this 
month total retail deliveries will 
have exceeded the total for the 
entire year of 1934. 


N. K. Van Osdoll Joins 


Morse Chain Personnel 
Chicago, June 14.—Nathan K. 
Van Osdoll, for the past six years 
assistant to the president of Borg- 
Warner Corp., has joined the 
Morse Chain Co. as assistant gen- 
eral manager and secretary. His 
headquarters are at the main 
plant in Ithaca, N. Y., where he 
took up active duties in his new 
post this week. 

Before joining Borg-Warner as 
assistant to C. S. Davis, presi- 
dent, Van Osdoll was associated 
with Arthur Anderson, well 
known accounting firm. His boy- 
hood home was in Indianapolis, 
Ind., and he is a graduate of 
Indiana University. 


Histed Moves 

Chicago, June 14—J. R. (Si) 
Histed, head of the Hudson distrib- 
uting firm in Chicago up to several 
years ago and former president of 
the Chicago Automobile Trade Assn., 
has become associated with the Na- 
tional Used Car Market Report, Inc., 
publishers of the Blue Book, Red 
Book and other used car services. 
After leaving the Hudson organiza- 
tion, Histed went in business at Mil- 
waukee, Wis. In his present capac- 
ity he is active as a traveling repre- 
sentative, including the organizing 
of association and dealer meetings. 





18 to} 
mustering | 
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committee were: Ted V. Rodgers, 
president of ATA; Robert K. 
Carter, Ric hmond, treasurer; 


where the measure has been held 
for some time. 
was passed by the Senate in April. 


Toledo, O.| Oil Co.’s service exhibit in the 


The|tinuation of the code _ self-rule In addition, the following mem-} General Motors building here has 
principles and creation of a separ-| bers of the staff attended: Ed- | hastened the decision of company 
ate division of the ICC to ad-| ward § 3rashears, Harold S§.| officials to open similar exhibits 
minister it. In view of the death| Shertz and J. Ninian  Beall,| in the leading cities of the coun- 
of the code, however, ATA will counsel; John V. Lawrence, man- | try. The growing attendance 
have to further clarify its position.| #8er, ATA; Carl F. Jackson,| records registered at the local 

. . assistant manager; and Morris H.| display, indicates that a centrally 

Regulation Needed . 7 : ; : | stk s , 
Glazer, secretary, Legislative Com-| located exhibit has caught the in- 
That the industry needs Fed-| mittee | terest of motorists and others as 
eral regulation now more than President Roosevelt’s vigorous| Well. The touring bureau of the 
ever before, was manifest at the message of endorsement of the| local exhibit has been particu- 
recent meeting in Washington of  fastman bill was received with| larly busy during the past week 
the special advisory committee.| general approbation by the in-| due to various conventions in the 
One member described the com-| dustry, and the executive’s words| city and many of the delegates to 
bined meeting June 17 and 18 @as| are expected to speed action by| the Club Women’s Convention 
a “council of war.” the House committee on inter-| have appealed to the bureau for 
The members of the advisory! state and foreign commerce,| further information on the roads 


throughout Michigan and Canada. 


While the exhibit primarily was 
not set up for sales, visitors have 


The Eastman bill 








Science and 


Oldsmobile —“The car that 


as everything. 





a ; , uae hs, 
eo anges 


bought articles which they have 
had time to study for their par- 
ticular needs or for the car itself. 
Jerry Vanek, in charge, states 
that a number of manufacturing 
plant executives have stopped in 
for information on plant lubrica- 
tion and have followed their visit 
with orders for lubrication ma- 
terials. The interest of the motor- 
ing public has been confined to 
crankcase lubrication problems 
and the increased mileage that 
can be obtained by proper oil 
changes. 

Chicago, New York and Boston 
exhibits will be under way in the 
near future. 


Raymond L. Wood 


Birmingham, Ala. June 14 
(UTPS).—Raymond L. Wood, 23, 
son of Harold F. Wood, president of 


Wood Chevrolet Co., died at a hos- 
pital here last week after a brief 
eLillness. 


the Sun 





s ad Don, famous English s portman, speed boat and aieed car aie standing beside the luxurious new 1935 “Turret Top” 
In sub-tropical Key West, Florida, American Automobile Association official 


observers, with Kaye Don's interested cooperation proved that the solid steel“ Turret Top” Bodies by Fisher can be depended 
upon for maximum coolness under the hottest summer sun 


We PARKED this beautiful 1935 
Oldsmobile for an hour and a half 
under a noon sun that would make 
an Arab sweat. 


Place: Tropical Key West, Florida, 
southernmost city of the United 
States, 375 miles farther south than 
Cairo, Egypt. With all windows and 
Ventipanes tight shut, we literally 
ae fleet of “Turret Top” cars and 
cars with “conventional” type roofs 
in blazing sub-tropical heat. 


Official observers of the American 
Automobile Association, with the 
interested cooperation of Kaye Don, 
famous British speed sportsman, 
were there with super-thermometers, 
for inside readings; and potentio- 


BODY BY FISHER on GENERAL 


Morors CARS ONLY: 


meters, to record outside roof tem- 
peratures. 


Results were extremely impressive 
and absolutely conclusive scientif- 


ically. 


The solid 
by Fisher 


Correctly and adequately insulated, Chevrolet 


“Turret Top” Bodies by Fisher, not 
only whe a maximum protection 
against heating up; they cool down 
to normal outside temperature far 
more quickly than the conventional 
kind when Fisher’s highly efficient 
No Draft Ventilating system is thrown 
into action. 


Remember also that these Pe 
beautiful new solid steel “Turret 
Tops” end roof leaks and costly fab- 


ric repairs, crown the modern car 


CHEVROLET PONTIAC OLDSMOBILE 


BUICK 


with rugged extra safety, and add the 
finishing touch to advanced Fisher 
streamlining. 


steel “Turret Top” Body 
is now featured on 1935 
(Master De Luxe series), 


Pontiac, Oldsmobile and La Salle, 
and, like Body by Fisher, is found 
only on General Motors cars. 








by 
FISHER 


LASALLE CADILLAC 





Neighborhood Station Cuts Overhead; Boost Sales 
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Grissom Reports Gasoline 


Sales 10,000 Gals. Monthly 


Detroit, June 14.—One “of the first men here to adopt 


the new 


sales and service idea of automobile merchandis- 


ing was P. L. Grissom, president of the C. & R. Chevrolet 


Co. 


He started out with this type of plant in 1931 and 


now operates two of them and is building a third. 
After four years as a Chevrolet dealer in one of the | 
sales-service stations, Grissom was so impressed with its | 


possibilities for sales and profits that he installed a Pon- | 


tiac dealership in the plant and@——— 


moved his Chevrolet business into 
another west side  sales-service 
location. 

Now he has approved plans for 
a modern sales-service plant to 
house his Ideal 
Oldsmobile Co., 
which at pres- 
ent is operating 
in one of the old 
style dealer lay- 
outs. 

According to 
Grissom, who 
has sold cars in 
several different 
types of show- 
rooms and loca- 
tions, the neigh- 
borhood sales 
and service is the real answer to 
the problem of reducing overhead 
and increasing sales. 

Although the C. & R. Chevrolet 
Co. has been in its new location 
only four months, already its rec- 
ords are substantiating Grissom’s 
belief. Of the 500 cars contracted 
for, the force of seven men has 
written orders for 250 of which 10 
were commercial cars and to date 
over 170 have been delivered. An 
interesting fact concerning this is 
that the show floor space accom- 
modates two cars. 

Operating records show that 
the gas pumps, which, like the 
service station, are on 24-hour 
duty, have averaged over 10,000 
gallons per month and daily oil 
sales at the pumps run around 
three and a half gallons. 

Under the direction of Ray 
Tessmer, the service department 
has turned in over $1,300 in or- 
ders every month. Of this amount 
approximately $300 is from the 
lubrication department and over 
$400 is from the brake and front 
end service. Aside from this Tess- 
mer and his crew of mechanics 
recondition every used car that 
is to be sold for a higher figure 
than $100. This reconditioning 
process means that these cars are 
bumped out, touched up and the 
motors and chassis gone over in 
such a way that the company can 
guarantee them for a 30-day 
period. 

After such work the cars go 





to one of the three used car lots | 


_— 














Sales-Service Idea 


Catches on in South 


Birmingham, Ala., June 14 
(UTPS).—The neighborhood 
branch sales and _ service 


station idea is catching hold 
in Birmingham with the 


second of such’ branches 
opened recently. Crawford 
Auto Shop has opened a 
one-stop station in North 
Birmingham. Long - Lewis 
were the first to use the 
idea with a station at Smith 
Park. 


operated by the Grissom com- 
panies. Because of the speed and 
accuracy necessary to service so 
many cars the C. & R. Chevrolet 
Co. uses the very latest equip- 
ment available. Wheel aligning 
and brake service are handled on 
a current model machine, all mo- 
tor jobs are thoroughly checked 
on a motor tester and only the 
last word in equipment is found 
in the station. This modern 
equipment together with modern 
methods is responsible in a large 
measure for the success of the 
service department, according to 
Tessmer. 

Another feature of this station 
is the fact that each man is out- 
standing in some one certain line. 
Because over 20 per cent of the 
cars serviced are other than 
Chevrolets, Tessmer matches his 
crew with his work, each man 
knows about the car he is to work 
on. 


The parts department carries 


between $1,000 and $1,400 worth} 


of parts in stock at all times for 
Chevrolet cars as well as several 
accessories and fast-moving ex- 
tras such as tires, polishes, and 
special oils. Due to the used car 
business a _  fair-sized battery 
charging and repair business has 
been built up which is meeting 
with favor among the customers. 
With the variety of makes of 
cars that come in for service and 
greasing the service department 
is being required to use more 
tools and equipment than were 


NEIGHBORHOOD 
STATIONS 





WHERE MOTOR SHOWS ARE DOING 
THEIR BEST SELLING JOB 


In Neighborhood Stations where the sales of gas and oil, accessories and 


repairs on all kinds of cars bring in motorists regularly, 


the dealer’s 


opportunities for car sales are multiplied many times. And in Neighbor- 
hood Stations that are uniformly designed, prospects and sales are still 
further increased. Uniformity brings another important advantage — 
the building investment is less when ten or more stations are built at a 
time. You can profitably consult Austin regarding your station problems. 


SERVICE STATION DIVISION 


THE AUSTIN COMPANY 


Engineers and Builders—National Headquarters: 16112 Euclid Ave., Cleveland, O. 
Offices in Principal Cities — Detroit, Michigan, 2842 West Grand Boulevard. 








“Service Is Our Motto” 





Stressing service in its outdoor displays, C. & R. Chevrolet Co., Detroit, lures many customers to its neighborhood sales and service 


who eventually become new car buyers. 





they confining themselves’ to 


Chevrolet. 


“With the service station and 
gasoline station operating at a 
fixed income that equals the fixed 
overhead of the entire agency, 
the difference between the old- 
fashioned sales agency and these 
new neighborhood service sta- 
tions shows itself in better serv- 
ice to the public,” according to 
W. P. Church, Grissom’s partner 
and manager of the Westward 
Pontiac branch of the Grissom 
company. 
range from Chevrolet to Oldsmo- 
bile with each car handled in its 
own neighborhood station and 
serviced at that station it is pos- 
sible for a dealer to cover a wide 
market and at the same time clip 
overhead.” 

According to Church, the addi- 
tion of the Olds and Pontiac sta- 
tions have increased the business 
of all three stations under Gris- 
som’s control. With the comple- 
tion of the Olds location on Cav- 
alry and West Fort St., Grissom 
will enjoy the unique position of 
controlling three agencies in three 
different buildings within two 
blocks of each other. A significant 
point is that none of the service 
stations does any work for the 
other. There is no centralization 
of any service operation. 


Chain Store Tax 
Law Adopted By 


Wisconsin Solons 





Madison, Wis., June 14.— The 
state assembly on June 11 unani- 
mously passed the Grobschmidt 
chain store tax bill, which is in- 
tended to replace provisions of 
the 1933 act which were invali- 
dated recently by the state su- 
preme court. 

The supreme court in its de- 
cision held that increases in thé 
rate of taxation under the 1933 
act were not based on the num- 


ber of stores but on increases in| 


gross income and therefore were 
not in proportion to the taxable 
privilege of operating stores in a 
chain. 

Grobschmidt’s bill proposes to 
remedy this by providing a tax of 
$2 per $1,000 of gross income of 
two sales outlets in a chain, in- 
creasing the tax at the rate of 10 
cents per sales outlet on chains 
of from two to 100 units; five 
cents per outlet on those of 100 
to 500 and one cent per outlet on 
all those exceeding 500 units in a 
chain. 

An alternative, similar to that 
now in effect under the 1933 act, 
was included in Grobschmidt’s 
bill providing for a tax ranging 
from $2 for one store to $250 per 
store in excess of 20 in a chain. 
The alternative tax is intended to 
be effective only if the supreme 
court again overrules the levy on 
gross income. 


“By covering the price | 


Chris 


Sinsabaugh 





(Continued from Page 1) 


ly and I give the general sales 
manager of Chevrolet due credit 
for getting back of the idea with 
all his customary vim and vigor. 
ok 


* * 


COINCIDENTAL with this 
campaign we find Holler reviv- 
ing the famous red tag guarantee 
which Chevrolet first used 10 
years ago with wonderful success. 
In this advertising the red tag is 
emphasized, standing out in the 
advertising like a sore thumb. It’s 
“guaranteed O. K.” means, I’m 
told, that not only has the car 
itself been carefully checked and 
reconditioned but that the seller 
guarantees every item checked, 
ranging from radiator to lubrica- 
tion—20 in all. 

So I guess we'll have to give 
Holler another orchid or encom- 
ium, or whatever one gives in a 
commendatory way. 


* * 


IT’S THE OLD Walter Win- 
chell in me, I guess, but so I can’t 
help but tip off what Hudson has 
been doing lately to again demon- 
strate the worth of its product. 
Bill Tracy and Bill James have 
done many usual things in the 
way of brake, acceleration, car- 
buretion and performance tests, 
but on the fire for announcement 
soon is the result of a test made 
under the direction of Dr. Alex- 
ander Klemin, head of the Gug- 
genheim School of Aeronautics at 
New York University. 

The doctor was asked to have 
members of his staff look up the 
best possible practice as outlined 
in current text books, and tech- 
nical and scientific papers, and 
compare it with the results that 
he would secure from a Hudson 
ear selected at random from the 
stock of the New York distribu- 
| tor. 


* 





* * * 


SO THIS WAS DONE and it 


| previous 
ance but even exceeded what text 
| books have stated to be perfec- 
tion. Which seems to be a 
mouthful and predicting that 
automotive engineering textbooks 
will have to be revised. 

Ed Schipper, who watched Dr. 
Klemin do his stuff, tells me 
something interesting concerning 
the braking tests. “Heretofore,” 
said Schipper, “it has always been 
considered that a coefficient of 
friction of unity, or one repre- 
senting the ultimate, that no car 
could stop in a distance short of 





that which would be provided by 
such a coefficient. To the amaze- 
ment of the good professor, as 


is reported to this column that | 
the Hudson not only surpassed all | 
standards of perform- | 


well as to that of the members 
of his staff, stops at 10 and 20 
miles per hour were made in 
shorter distances than that rep- 
resented by a coefficient of fric- 
tion of one. 

“The reason for it is that with 
the new concrete roads, with their 
rough surfaces, and the Hudson 
brakes, more than a frictional 
contact with the road was being 
secured. The tires were actually 
in mesh with the road and in- 
stead of sliding across the sur- 
face, the tire actually had a grip 
on the rough surface of the road, 
causing rubber to be _ sheared 
from the tire.” 

+ 


PREVIEWING BUSES is 
something new in the lives of the 
Paul Prys, but the Detroit chap- 
ter covered itself with glory at 
the party last Tuesday when Paul 
Seiler, president of GM Truck, 
turned over to the Greyhound 
people a leviathan of the road 
carrying a Yellow Coach label, 
that is supposed to be a step 
ahead of anything heretofore 
produced in the bus line. 


Once I rode by bus from Wash- 
ington, D. C., to Detroit, the time 
I came on the ADN job, so I 
sorta set myself up as knowing 
what’s what in this sort of trans- 
portation. Therefore, I can ap- 
preciate some of the features in- 
corporated in this new Grey- 
hound, which is comparable with 
the Normandie so far as progress 
is concerned. 

| The newcomer carries 36 in- 
| stead of 34 passengers and all 
face forward. The depressed 
aisle, which permits you to walk 
to your seat with unbowed head, 
| is another good point. The win- 
dows raise into the roof and you 
| sit so high that the visibility is 
| great. The spare tire is carried 
|in front and, best of all, there 
are no uncomfortable wheelhouse 
seats. 


* * 


+ * * 


PONTIAC celebrated an extra- 
extra blessed event this week, the 
birth of its 1,000,000th car. It 
took the big organization headed 
by Harry Klingler 111 months to 
reach the coveted goal, which is 
a record in a way. The little city 
which houses the plant made 
a Roman holiday out of the 
occasion. 

Right on the heels of this Ford 
rolled its 2,000,000th V-8 off the 
line. And the statistical depart- 
ment tells us that this makes 
Ford’s 23,000,000th car. 

Our “millionaire” class is con- 
stantly growing. 











Overseas Demand Still 
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April Automotive Exports Decrease 11% from Mar. 


4% Above April 1934 


Washington, June 14.—An offi- 
cial tabulation just completed by 
the U. S. Department of Com- 
merce shows that shipments of 
all automotive products during 
April had a valuation of $22,867,- 
949, a decrease of $3,009,440, or 
11 per cent, from the March fig- 
ure of $25,877,389. However, the 
overseas demand for the month 
was four per cent higher than in 
April of 1934, which was the peak 
month for that year, and 199 per 
cent above April, 1933, when the 
export total was recorded as $7,- 
647,212. 


Improved Demand 
Generally improved demand for 


American passenger cars, trucks, | 


and miscellaneous automotive 
products during the first four 
months of the current year is ap- 
parent, the department points out, 
from the export total of $87,630,- 
595, a gain of 28 per cent over the 
January-April, 1934, figure of $67,- 
960,522, and 212 per cent above the 
$28,080,071 total for the corre- 
sponding months of 1933. 


Passenger car shipments for 
the four-month period of this 
year numbered 65,083 units, val- 
ued at $36,277,063, as compared 
with 44,839 units, worth $24,441,- 
868 for the same period of 1934; 
truck shipments were lower in 
number (30,180 and 34,342), al- 
though the valuation was im- 
proved this year with $15,711,756, 
as compared with $15,467,348; 
miscellaneous products are valued 
at $35,641,776 thus far in 1935, an 


increase of $7,590,470 over the first | 


four months of 1934. 

The average unit export value 
for passenger cars has dropped 
from $573 in the January-April 
period of 1934 to $563 for the 
same months of this year, while 
the unit truck value has ad- 
vanced from $449 to $520 thus far 
in 1935. 


South Africa Leads 


According to the tabulation, the 
combined passenger car and truck 
export valuation dropped from 
$15,618,217 in March to $14,071,519 
for the month under review, while 
miscellaneous automotive  prod- 
ucts totaled $8,796,430, a decline 
of 14 per cent from the March 
figures of $10,259,172. 


Passenger car demand ac- 
counted for 18,244 units, valued at 
$9,941,430, as compared with 20,910 
units, worth $11,069,820 in March. 
This reduced figure was chiefly 
due to the lessened shipments of 
cars in the low capacity class de- 
clining from 19,910 to 17,234 units. 
The Union of South Africa re- 
mained the leading purchaser of 
American passenger cars and 
showed a slight improvement over 
March in the number of units, al- 
though the valuation was lower. 
Sweden, Argentina, Belgium, and 
Australia were the next most im- 
portant markets, in the order 
given. 

Spain Buys Trucks 


Truck exports amounted to 8,- | 
075 units, valued at $4,130,089, as| 


against 8,814, valued at $4,548,397 
in March. Spain advanced from 


fourth position in March to take| 


over the position as chief truck 
market for the month, followed 
by Japan, Brazil, Australia, and 
Sweden. 

The average unit export value 
for passenger cars and trucks 
during April was $544 and $511, 
as compared with $529 and $516, 
respectively, 
month. 


|outh and 





in the previous} 


$4,482,539 ($6,105,861); parts 
replacement, $2,677,740 ($2,704,- 
991); brake lining, $86,934 ($81,- 
085); accessories, $359,234 ($327,- 
866); service appliances, 
($446,753); motorcycles, 


($93,492); fire engines, 


parts and accessories except tires, 
30,018 ($32,778); motor boats, $41,- 
370 ($63,112); internal combustion 
engines except Diesel, $107,672 
($94,914). 


| Three Chrysler 


Divisions Show 
Sales Increase 


Detroit, June 14.—Retail deliv- 


eries of Plymouth and Chrysler | 


cars in the week ending June 8 
reached a total of 4,835 units 
3,732 Plymouths and 1,103 Chrys- 
lers, it was reported. 

In the 23 weeks of 1935 includ- 
ing June 8, Chrysler dealers de- 
livered at retail 71,545 Plymouths 
and 20,061 Chryslers. This is a 
gain of 41.1 per cent for Plym- 
101.4 per cent for 
Chrysler. 

Domestic shipments of Dodge 
passenger cars for the first 5%4 
months of 1935 exceeded the di- 
vision’s car production for all of 
1934, it was also learned today. 

Dodge passenger car shipments 
in the U. S. so far this year total 
99,468, whereas the output for all 
of 1934 amounted to 99,466 units. 
During 1935 to date an additional 
27,825 commercial cars and 64,382 
Plymouths, or a total of 191,675 
vehicles. 

A total of 9,255 Plymouths were 
delivered at retail during the 
week ending June 8, it was re- 
ported. This represents an in- 
crease of 33 per cent over the 
same week last year. 

Accumulative retail deliveries 
of new Plymouths since the first 
of the year reached a total of 
185,481 units this week compared 
with 133,124 units in the corres- 
ponding 23-week period in 1934. 


Graham Makes 
Changes in Field 


Organization 


Detroit, June 14.—D. N. Larson, 
former Seattle and San Francisco 
manager for the Graham-Paige 
Motors Corp., has been appointed 
western sales 
company, it was announced by F. 
R. Valpey, vice-president and 
general sales manager. 

In his new position, Larson will 
be in charge of sales operations 





D.N. Larson 





| west of the Mississippi river. The 


promotion is part of a program 

to gear up Graham operations in 

the western area, Valpey said. 
Simultaneously, three other 


As stated, the value of the mis-| changes in the executive person- 


cellaneous group was 14 per cent/ ne] 
under the March figure, owing | 
mainly to the lowered shipments | 


of parts for assembly and replace- 
ment. There follows the April 
values for the various classifica- 
tions in the miscellaneous group 
with March totals in parenthesis: 


were announced. Irwin 
Broze, Seattle district manager, 
has been transferred to San 


Francisco where he will take 
over the sales direction of the 


northern California area. 


B. L. (Bernie) Hyland, widely 
known in Seattle business circles, 


Automotive engines, $380,916) has joined the Graham organiza- 


($223,753); parts for assembly, 


tion as Seattle district manager, 


| covering the entire northwestern 


| 
for 


$406,728 | 
$162,643 | 
none | 
($8,203); trailers, $16,022 (939,053); | 
used cars, $44,614 ($37,311); cycle | 


| was associated with the Willys 





manager of the} 








| 


area of Washington, Oregon, 
Idaho, Montana and Wyoming. 
Hyland served for a number of! 
years as. special representative 
for the Willys Overland Co. He 
was also with the Transport | 
Corp. at Seattle for six years as| 
wholesale manager in the distri-| 
bution of Hudson-Terraplane 
cars. 





Frank N. Finke, formerly as- 
sistant sales manager of the 
Hupp Motor Car Co., has been| 


appointed manager of the Pitts-| 
burgh district for Graham. Finke} 
has been eastern district man-| 
ager and later Detroit branch| 
manager for Hupp. Earlier he} 
Overland Co. | 





AS OTHERS 
SEE IT 


(Continued from Page 6) 











regime to become the heart of volun- | 


tary code compliance. The wage 
and hour reports are to be made} 
monthly and will keep member com- 
| panies posted as to possible adverse 
trends in that regard. The sales | 
reports are to be confidential, but | 
doubtless will serve the purpose of 
warning against possible price-cut- 
ting. 


These functions of the reports are 
clear and are clearly in the public 
interest now, when the general aim 
and desire is to prevent resumption 
of the price and wage deflation 
which NRA was created to hold in 


9 


check. But there is also the danger 
that this stabilizing machinery, par- 
ticularly in a period of rising prices 
and wages, may become suspected of 
operating in ways not so clearly in 
the public interest. 


The disarming of this suspicion 
| will be the test of industrial self- 
government. We have no doubt the 
parts and equipment manufacturers 
are fully appreciative of the danger 


and will guard against it—The De- 
troit News. 

New Departure Catalog 

Bristol, Conn., June 14.—The New 
Departure Mfg. Co., of this city, has 
issued the 10th edition of its cata- 
log of ball bearings. The book con- 
tains, besides complete listing of 
new bearing types and new sizes of 


existing types, many helpful features 


for engineers and designers. 
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Whatever You Sell...From 
Elephants to Hair Pins ... Volume 
Without Profit is Merely a Headache 


N SELECTING your line 
of storage batteries, 
consider the line with the 
best profit history—the 


line that has 
more dealers 


profit than any other 
brand on the market. 


Add the fact that no other 
brand has ever had such a 
host of enthusiastic friends 
among the car-owning pub- 
lic—that no other brand, 


brought 
a steady 


size for size, gives the car- 
owner as many miles and 
months of dependable 
service—that no other bat- 
tery has the longer life 
features of Thread-rubber 
Insulation...and you have 
some of the reasons why 
car dealers everywhere are 
selecting Willard as the 
battery they prefer to sell. 


Write or wire for details 
... there is no obligation. 


When You Sell a Willard You Make a Friend As Well As a Profit 


Willard 


WILLARD STORAGE BATTERY CO., CLEVELAND, OHIO 
































More Leg- 


-Room Claimed 


For Rear-Engined Job 


Detroit, June 14.—At a preview 


held here in Convention Hall 
Tuesday, by the Greyhound Bus 
lines a new type ultra-modern 


bus was revealed. Two hundred 
invited guests including state and 
city officials, bus company offi- 
cials and executives of the Gen- 
eral Motors Truck Corp. headed 
by Paul W. Siler watched the un- 
veiling of the cellophane wrapped 
vehicle. New features of the 
buses, which are to be put into 
service between Chicago and De- 
troit, include added passenger 
comfort, more room, better vision, 
better ventilation, greater passen- 
ger capacity and lighter weight. 


Has No Hood 


From the outside the most no- 
ticeable change from the conven- 
tional is the complete absence of 
a hood. The front end change 
has been made possible by locat- 
ing the engine in the rear. The 
front end rises straight from the 
rubber bumpers and slopes back 
gradually into the roof line. The 
driver is further forward and 
higher so that he can look over 
the tops of the automobiles ahead 
of him. The passengers are also 
seated much higher than before 
although the overall height of the 
bus is two inches lower than any 
used heretofore. There is a com- 
plete elimination of wheel hous- 
ing seats and all seats in the 
bus are rubber-cushioned so as to 
prevent axle or wheel vibration. 
Additional seat and leg room have 
been provided by eliminating the 
hood. The body is free from all 
obstructions and all baggage is 
carried in compartments under 
the car and between the wheels. 


Greater Power 


A new and more powerful en- 
gine is mounted in the rear of 
the coach. This prevents vibra- 
tion as well as any engine fumes 
getting into the coach. Inspec- 
tion accessibility is provided for 
by means of large doors which, 





when opened, give the mechanic 
more room than when 


under a hood. The engine, clutch 


and transmission are mounted as | 
a single unit and all support are| 


of rubber. 

these units 
versly. In the case of 
repair 
disconnected permitting the en- 


a major 


tire power plant to be run off the | 


supports after the bolts have) 
been removed and rolled on to a 
dolly and the coach actually 


shoved away from the engine. 
Aluminum Used 

Aluminum alloy has been used 
throughout giving the bus two 
tons less weight than present 
buses and while the passengers 
ride higher than formerly, the 
center of gravity has been reduced 
so as to give greater safety 
around turns. The lighting sys- 
tem has been changed to a con- 
tinuous circle of frosted glass tub- 
ing running around the ceiling. 
The entire lighting is of the dif- 
fused type. Ventilation is augu- 
mented by air taken in at the top 
of the windshield and through 
ducts is admitted to the coach 
through slots above each window. 
Safety glass is used throughout 
and the side windows with a 
curved sash can be pushed up fol- 
lowing the curve of the bus body. 
Venetian blinds are part of the 
equipment. 

Four buses will be put in opera- 
tion at once and the Yellow Coach 
division of General Motors will 
begin production on several hun- 
dred units to replace the present 
Greyhound equipment. 

W-O Branch Busy 

Los Angeles, June 14.—With more 
than 500 workers operating on a 
full-time schedule at the Willys- 
Overland Pacific plant in Los An- 
geles, production of the 1935 series 
Willys “77” automobiles continued 
to maintain a high level to fill deal- 
ers’ orders, officials of Willys Dis- 
tributors, Inc., said yesterday. 














Unloading of car 

Removal of straps 
Removal of motor chocks 
Installation of gas and oil 
Installation of water plugs 


Route your cars via New York Central R. R., 60th St. Yards 
Care Mellish 


THE JAY A. MELLISH WAREHOUSES, Inc. 


N.Y. C. 


312 West 60th St. 


AUTO DEALERS 


Investigate the facilities of this exclusive automobile ware- 
house in the City of New York 


Cars Unloaded, Serviced and Delivered 
to Your Door or Stored Until Wanted. 
48 Hours Free Storage, Nominal 
Charges Thereafter 


| All papers handled for you, nothing overlooked to relieve 
you of unloading care and expense 


FROM FREIGHT CAR TO YOUR DOOR 


A complete and unique service for the convenience of auto 
dealers, Faster, safer and more economical 








Service Includes 


All this and more—cheaper than you can do it yourself. 
Let us give you further details. Write or phone us today 





















mounted | 


A novel feature is that | 
are mounted trans-| 


the air and gas lines are| 












































Installation of bumpers 
Filling of radiator 
Checking for damage 
Mounting of spare 
Installation of battery 





















Columbus 5-6413 
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Diliva- Modern Bus Displayed at Detroit Meeting 











Ready toe the Highways 


TUBULAR, CONTINUOUS 
| LIGHTING SYSTEM 


| /, 
ENGINE, CLUTCH, 

& TRANSMISSION | 
MOUNTED CROSS 
WISE OF COACH 


I . 
UNDER REAR SEAT fr as 
PATENTED ANGLE = 
DRIVE) NO LOST 4 


SPACE 


FLOOR IS ABOVE 
WHEELS—NO UN 
COMFORTABLE 
WHEELHOUSE SEATS 


LUXURIOUSLY UPHOLSTERED 
RECLINING CHAIRS. 36” 
CENTERS (MORE LEG ROOM) 


ALL LUGGAGE CARRIED UNDERNEATH FLOOR—AC 
CESSIBLE THRU FOUR LARGE DOORS—TWO ON 
(GREATLY INCREASED CAPACITY 


EACH SIDE 


This new rear-engined bus has incorporated modern nd several h with increased space and comfort. 


OVERHEAD PARCEL 
& HAT RACKS 














DEPRESSED AISLE 
WITH STEP UP ON 
TO SEAT LEVEL 


















SAFETY GLASS THRUOUT 


ALL ALUMINUM ALLOY CONSTRUCTION 


SAFETY CLEARANCE & MARKER LIGHTS 


WINDOW RAISED UP INTO ROOF VENTILATING EXHAUST 


_~+- 


QY DRIVER'S COMPART 
MENT WITH DEEP 
- WINDSHIELD AND 
' NARROW CORNER 
PILLARS FOR VISION 
> , { AND SAFETY 
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ILLUMINATED DES 
TINATION SIGN 


A 
‘\ ee Br VENTILATORS 


™ SPARE TIRE 
LOW ENTRANCE & LOADING PLATFORM 
PERFECT WEIGHT DISTRIBUTION—'s FRONT—*5 REAR, 
PROVIDING EXCEPTIONAL RIDING QUAUTIES 





Four of these are ready for operation 
undred are to be made. 


and several 





Pierce-Arrow 
Adds Two New 
Distributors 


Buffalo, N. Y., June 14.— Two 
more well-known automobile mer- 
chants have become identified 
with Pierce-Arrow, further 
strengthening the national sales 
organization, according to 
Thomas J. O’Rourke, vice-presi- 
dent in charge of sales. 

One of them is the Warren 
Boyd Co., which last week for- 
mally opened new Pierce-Arrow 
headquarters in San Francisco as 
distributors for Northern Cali- 
fornia. The other is the Nash 
Automobile Co., New Orleans, 
distributors for Louisiana. 

Another addition to the Pierce- 
Arrow organization is Homer W. 
Bodum, who formerly repre- 
sented Pierce-Arrow over a pe- 
riod of 11 years in Long Beach, 
Cal. Bodum has re-established 
Pierce-Arrow facilities in that 
city. 

A new dealer in eastern Massa- 
chusetts also has been announced 
by Pierce-Arrow with the ap- 
pointment of the Langill Motor 
Sales Co., of | Lynn, Mass. 





Fla. Receipts Jump 

Tallahassee, Fla., June 14.—Fig- 
ures released by the state motor ve- 
hicle commission disclose that license 
tag sale receipts up to June 1 this 
year aggregated $4,331,958.45, as 
compared with $4,244,540.82 for the 
entire year of 1934. 















The News of Automotive Advertising 
By GERRY SCHURMAN 





ANNOUNCEMENT has been made by William B. Hurl- 
burt, vice-president and director of sales, that the 
advertising account of Hupp Motor Car Corp. has been 
given to the Stack-Goble Advertising Agency. 


The Detroit branch at 1397 E. Jefferson is headed by 
Cliff Knoble, former advertising manager of the Chrysler 
organization for six years. Knoble was also at one time an 


advertising official with General Motors, advertising man- 
ager of the old Liberty Motor Car ———___—_—__—_——_—_————_— 
Co., and was for three years with 
the advertising department of the 
National Cash 
Register Co. He 
is widely known 
as a writer, his 
business articles 
having appeared 
at numerous 
times in the 
leading automo- 
bile trade pub- 
lications He was 
the author of a 
column, “Free 
Air,” which ran 
for two years in 
Automotive Daily News, and at 
one time was the author of a 
similar column which appeared in 
more than 100 newspapers 
throughout the U. S. 


As head of the Business Promo- 























tion Corp., an affiliated corpora- 
tion, Knoble is known to thou- 
sands of dealers throughout the 
country for whom his organiza- 
tion supplies sales-making ideas, 
methods and materials. 

* + * 


TREATMENT, rather than 
length, determines the listener- 
reaction to radio advertising an- 
nouncements, believes the Ameri- 
can Assn. of Advertising Agen- 
cies. 

The Four A’s last week sent a 
letter to William S. Paley, presi- 
dent of the Columbia Broadcast- 
ing System, protesting the new 
CBS ruling which limits advertis- 
ing announcements to 10 per cent 
of the program time. 

The association pointed out 











































Cl#f Knoble 



























--- NOW WHAT? 


The N.R.A. Automobile Dealer Code during 
* practice ‘. 


“‘relieve’’ dealers from one very bad 


who (prior to Code) used to regularly ‘ 
“‘trade-ins’’ for the PURCHASER’S BENEFIT. The C 
gone, salesmen are sliding back to the ‘‘old basis.”’ . 


New Car Sales 


Dealers can at once PREVENT the return of this costly and pernicious 
sales problem by using the Hollywood Commission Plan for Salesmen. This 
lan serves the best interests for both the dealer and his salesmen. 
because its Terms and Schedules encourages and pays 
salesmen who AT LEAST TRY to “‘sell the Customer.’’ 


TOPS ‘“‘house selling’’ 


The Hollywood Plan is tried and proven, easy to understand and ase, and 
Salesmen like it. 


most efficient. Dealers like it. 
know of its advantages are using it. 


Dealers who offer salesman a 


dealer.’ Don’t blame your salesmen. 


do a better selling job, 
to the ‘“‘manner’’ of every Sale. 


BOX 1695 $3 33 





Think this over. . Then act immediately 


*‘so-much-regardless’’ New Car Commission 
with no reward nor penalty in the matter of ‘‘trade-in’’ 
car SALES prices, cannot expect salesmen to do anything BUT — 


they have NO ‘“‘differential’’ commission AT STAKE, 

Under the Hollywood Plan, Salesmen are NATURALLY eager and TRY to 
because they are COMPENSATED in exact proportion 
With this plan dealers retain MORE profit. 

New and Used Car Commission Schedules and Operating Examples COM- 
PLETELY DESCRIBING the Hollywood Commission Plan f 
printed in booklet form and is now available to dealers for only $10. 


In sending your order and remittance please specify ‘‘lines’’ 


The Hollywood Commission Plan 


that CBS should consider the 
quality of announcement rather 
than set up a hard and fast rule 
of limited length. 

The new regulations become 
effective July 30, and the Four 
A’s asked the chain to reconsider 
its decision before then. The 
same ends could be achieved, the 
association believes, by setting up 
censorship on continuities sent in 
in advance. 

The association suggests that 
this system would be at least 
worth a trial, and as a final ex- 
pedient, it pointed out, CBS 
could, if necessary, adopt hard 
and fast rules. 


* * * 


THE RAPIDLY INCREASING 
accident toll and the resultant 
safety advertising has spread be- 
yond the ranks of the automobile 
industry and has now appeared 
over the signature of the Sea- 
gram distilleries. 

Pointing to the danger of driv- 
ing while drunk, Seagram warns 
against mixing driving and 
drinking. 
























its brief existence served to 
it STOPPED SALESMEN 
house’’ to OVER-appraise 
now 








‘sell the 


- Now what? ... 








It definitely 






Many dealers who already 
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‘sell the 
They do NOT feel concerned when 
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you handle. 










* * * 


RAYBESTOS - MANHATTAN, 
Inc., has named Wales Advertis- 
ing Co., Inc., New York, to handle 






HOLLYWOOD, CALIF. 
















its account. 
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Chevrolet Dealers Hear Details of Used Car Plan 


74 Merchants Gather in 
Detroit for Ad Session 


>. M. LUBECK 
Detroit, June 14.—Seventy-four dealers, 


rganization, heard the story 


of what Chevrolet is doing to help the entire dealer body 


move used cars at the two-d 


ay meeting here this week. | 


They heard that the well-known Red Used Car Guar- 


antee Tag is to be revived into a definite aid to the used | 


car buying public; that the used cars offered for sale will 
actually be reconditioned and guaranteed as | such, They 


heard how the used cars are to be@ 
displayed under a canopy and| 
labeled ‘“‘Today’s Leader” and how | 
the “OK’d Used Car Tag,” out-| 
lined with a neon sign, is to be| 
featured as part of the canopy} 
decoration. 
After hearing what was in line, 
the visiting dealers from Port- 
land, Ore., to Portland, Me., were 
actually shown how the complete 
program is to be carried out. 


Used car merchandising was 
only a part of the program. Dis- 
plays and talks on sales promo- 
tion, methods of increasing serv- 
ice business, the sales of parts 
and accessories, trucks and ad- 
vertising occupied the attention 
of the delegates. Chief in the 
service presentation was the ad- 
vice to the delegates that a cap- 
able service manager was of ut- 
most importance these days and 
in the talk on service given by 
M. D. Douglas, chief of the Chev- 
rolet service department, he 
stressed the fact that the service 
manager is the one who can hold 
business for the dealers after the 
sales and advertising departments 
had brought the business in. He 
also cited new records for the 
sales of parts and accessories for 
the organization since the first 
of the year. 


The big point in the used car 
merchandising program to be car- 
ried on from now on through 
magazine and newspaper adver- 
tising, it was pointed out, was not 
that the used car stocks of the 





Terraces Used Cars 
Like Theater Seats 


Los Angeles, June 14.— 
Terracing of used car lots 
has been found an effective 
means of displaying auto- 
mobiles by Domenich Basso, 
De Soto and Plymouth 
dealer, here. 


He has just acquired a 
used car lot which he is 


now terracing by means of 
banking the earth higher 
and higher the further back 


the lot goes from the street, 
on somewhat the same prin- 
cipal by which seats in the- 
atres are higher at the rear 
than in front. 

This is the second such 
lot he has terraced and 
Basso finds that by this de- 
vice he is able to adequately 
display every car on the lot. 
Passersby have perfect vis- 
ion of even those cars on 
the rear of the lot. Each 
car occupies an individually 
made terraced location. 





dealers have reached a _ point 
where they constitute a serious 
problem, but that by using better 
methods in creating buying inter- 
est among the buyers who cannot 
afford a new car or who might 
want a better used car than the 





representing | 





Z lie -vrolet Used-Car Se -tup 


This is the ideal Chevrolet Used Car Display 
last week to have the new 


one they own at the present time, 

sales can be increased materially. 
It was pointed out that appear- 
ance is the first factor of creating 
interest and that the next point 
is the reconditioning of the car. 
Here is where the Ok’d Used Car 
Tag comes in and by means of 
this tag the car is to be displayed 
as the star bargain of the day. 
It will be displayed on the used 
car lot under the new style can- 
opy adopted by the company and 
other cars which have been put 
through the shops will then be 
installed. 

At the conclusion of the session 
the dealers all signed an elabor- 
ately illuminated vellum testi-| 
monial to W. E. Holler attesting 
to his leadership and keen inter- 
est in the welfare of the Chevrolet 
dealer organization. 
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was beaming as she sent the kids 
off to school this morning.” 
. * + 


SO, I GOT to thinking it over 
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The Hercules “Aristocrat” Station Wagon Body 


TO MEET TODAY'S TRANSPORTATION PROBLEMS . . . Panel 
... Express . . . Platform Stake . . . Refrigerator . . . Packers’. . . 
Station Wagon . .. Service . . . First Call Funeral and Dump Bodies 


Ask for Literature — Distributors Everywhere 


SERVEL, INC., 


Better Business Bodies 


istinctirely diferent 


HERCULES BODY DIVISION 


EVANSVILLE, INDIANA, U.S.A. 











as exhibited to 74 Chevrolet dealers from all 
Used Car Sales Plan expl ained to them by C 


and I wondered if maybe it wasn’t | 
the husbands of America who are | 
responsible for what remains of | 
the “retarded return of confidence | 
in buying.” Everyone knows that | 
the women in this country do 90 
per cent of the buying. In the) 
end they determine (and you 
know it!) whether we live better, 
replace the old jaloppy, or plan a 
vacation trip this summer. Who 


| driver-like 


LI 


fete of the country who gathered in Detroit 
Me 


vrolet factory officials. 


knows but what it is their sav- 


| ings which are bulging the banks, 


because they are afraid to spend? 
We got so used to asking the wife 
|} to put on the brakes, that we 
have failed to notice that woman- 
she is driving now 
with the emergency brake still 
locked and the brakebands burn- 
ing. And the more I thought 
about it the more I found in it 
to think about!—G. M. S. 


It takes the 


terror 


out of 


BLOWOUTS 





life 
may depend upon hav- 


HEN a tire bursts, 


ing a few seconds to stop with 


the, car under safe control. 


So Goodyear has built the LIFE- 
GUARD Tube — actually two 
tubes, one inside the other —to 
keep tires from collapsing in- 


stantly. 


Even when the casing and outer 
tube are blown or ripped wide 
open (and we tried it, with 
spikes, with knives, with dyna- 
mite) the reserve chamber of 
air remains intact. 


The tire “goes soft” instead of 
going “flat,” and a blowout is 
no more hazardous than a slow 
leak, 

Tires equipped with LIFE- 
GUARDTubes look the same, ride 
the same, steer the same, are just 
as cool running, and in- 
flate through a single 
valve. But likesteel bodies 
and safety glass — they 
provide priceless protec- 


tion in emergency. 


THE GREATEST NAME 


Specify or equip your new cars 
with this life-saving device and 


make added profits. 





How LIFEGUARD Tube looks inside 


tire during normal driving 





Casing and outer tube spiked to cause 
made-to-order blowout. Note that two-ply 
fabric-reinforced inner chamber remains 
intact. Car rides on this reserve of air until 
it can stop in safety 


LIFEGUARD 


TUBE 
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Dealer Plates Cost Cut; 


Hartford, -Conn., June 14.— 
Through the efforts of the 
Connecticut Automotive Trades 
Assn., of which Carl R. Lane is 
executive secretary, car dealers 


of this state have secured enact- 
ment of a legislative 
which promises greater stabiliza- 
tion of the business and improved 
opportunities for profitable oper- 
ation by reputable firms. 

At the 1935 session of the Gen- 


eral Assembly, which closed last | 


week, a large number of bills 
sponsored by the dealer group 
were enacted and several meas- 
ures of a retarding nature de- 
feated. More favorable legisla- 
tion was enacted at this session 
than during any Assembly term 
since the automotive industry be- 
came a factor, it is believed. 


Plate Cost Cut 

Drastic changes were effected 
in the registration law, with pas- 
senger car markers being re- 
duced to a sliding scale of $7, $9 
and $11, based on light weight of 
the vehicle, instead of the former 
schedule based on cylinder ca- 
pacity with a minimum fee of 
$15 for light cars and scaling 
sharply upwards. 

Under the new law, dealers can 
obtain dealer markers for $3 a 
set instead of $10 as formerly. 
This reduction of $7 a set means 
a@ very substantial annual saving 
to the average dealer. The date 
for registration has been set back 
from Jan. 1 to Mar. 1, and re- 
bates and allowances permitted 
under the old registration plan, 
which resulted in nearly a third 
of the state’s private cars being 
kept off the road in January, 
February and March, have been 
practically eliminated. The re- 
sultant incentive for year-round 
driving will prove of marked 
benefit to dealers and service sta- 
tions, it is pointed out. 

Loopholes Plugged 


Another change affecting mark- 
ers is a provision that commer- 
cial car and truck dealers can 
buy a special set of plates for 
use in demonstrating trucks with 


program | 





pay loads at the rate of 30 cents | 


per 100 pounds of gross weight. 
Under this plan markers issued 
for a two and one-half ton gross 
weight can be used for that 
weight or any weight below it. 
Truck dealers formerly had to 
take out a special registration for 
each pay load demonstration or 
buy temporary plates, 
much inconvenience. 

The state dealer-repairer li- 
censing law has been amended to 
plug loopholes which developed 
during the past two years. The 
penalty clause now provides that 
the motor vehicle commissioner 
shall suspend the Nicense of any 
violator for fraud or wilful mis- 
representation in car sales or re- 
pairs and that said violator shall 
also be subject to a fine of not 
less than $25 nor more than $100 
for each violation. Formerly only 
a nominal fine was provided and 
suspension or revocation of li- 
censes was difficult. 

Must File Reports 

Dealers and repairers affected 
by the law have been redefined 
for clarification. Tire and body 
repair work and incidental re- 
placements of parts at gasoline 
filling stations are excluded. The 


invelving | 


requirement that reports of all| 


used car sales be filed with the 
commissioner has been made air- 
tight by providing that no used 
car may be registered until the 
“blue card” report is turned in. 
Widespread evasion of the report 
requirement will be stopped by 
this change, it is believed. 

If a used car has not been 
registered in the state before, it 
must be taken to the nearest 
motor vehicle department branch 
office and its safety features in- 
spected, motor number checked, 
etc., at a fee of $1. Through this 


change, Connecticut becomes one 
of the hardest states in which to 





register a defective car, instead 
of the easiest. Lane said that 
during one month, 62 cars were 
registered in Stamford under fic- 
titious names and addresses and 


later sold in other states as bona | 


fide Connecticut cars purchased 
from Connecticut people. 
Must Have Safety Glass 
This amendment also puts the| 
Connecticut dealer selling out-of- 
state used cars on the same basis 
with dealers handling local cars. | 
It will no longer be possible to} 
bring in patched up wrecks and 


sell them by misrepresentation. 
The amended law also provides | 
for a similar inspection of all| 


cars which have been reported as 
“sold for junk” if some person 
later tries to register such a car. 

Another new requirement is 
that windshield and all windows 
be fitted with safety glass or its 
equivalent in all cars manufac- 
tured after Dec. 31, 1935. 


All passenger cars in Connecti- 
cut will be subject to a semi- 
annual inspection by employes of 
the motor vehicle department or 
the state police, at a fee of 25 
cents. It is understood that the 
commissioner will provide spe- 
cial testing equipment which will 





be transported around the state 
for local “testing bees.” 

The tests will be compulsory | 
and certificates will be furnished | 


| constitute a violation of state law, 


r 


Bert Y 
horseless carriage, is here shown putting some 
workshop at home. 


engineering department he fashions 


where 


Builds Cars at Work and at Home 


Used Car Law Improved es 





ozwick, veteran woodworker who started building automobile bodies with the first 


of his own ideas in design into shape in his 


He works them out here in his spare time after a day in the De Soto 


wooden patterns for steel dies used in 


steel body parts. 





to all motorists whose cars have 
been o. k.’d. Failure to present) 
such a certificate on demand will | 





and persons whose cars are) 
shown by test to have defective! 


| safety equipment will be liable to 


arrest for a misdemeanor. This 
measure is expected to contribute 
to highway safety and at the 
same time aid garages. 

The association played an im- 





aws 


portant role in the defeat of a 


| proposed two per cent sales tax 


on all retail sales. This measure, 
if enacted, would have taken 
from car dealers alone an annual 
levy of more than $840,000, or 
about $3,250,000 for the four-year 
period of the tax. As it would 
have been virtually impossible to 
pass the tax on to customers, the 
tax would have amounted to a 
levy of two per cent of each 
dealer’s net revenue. Otherwise, 
the tax would have sent many 
buyers to nearby states having no 
sales levy. 


420 Highway Projects 

Approved by U.S. Bureau 

Washington, June 14——Up to 
May 31, 3,512 emergency highway 
construction projects, giving regu- 
lar employment to more than 
120,000 men and estimated to cost 
$191,522,000 were under way, 
under the supervision of the U. S. 
Bureau of Public Roads. This 
work will add 9,121 miles of 
modern roads to the highway 
system of the nation. The bureau 
announces also that 420 projects, 
estimated to cost $16,888,000 have 
been approved but contracts have 
not yet been awarded. 

Contracts for 614 projects, esti- 
mated at $19,604,000 have been 
awarded but work has not yet 
started while 8,532 projects have 
been completed at a cost of $374,- 
404,000. 





CUMULATIVE NEW PASSENGER CAR REGIS 


Figures supplied by R. L, Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold, 


CHRYSLER GROUP 


FORD GROUP 


GENERAL MOTORS GROUP 
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Engineers ors Check ia 
Scientific Trend 


At Va. Resort) 


(Continued from Page 1) 
of the 30th anniversary of 
founding of the society. | 

The international exhibit, which | 
is a distinct new feature, will con- | 
sist of photographs and descrip- | 
tive matter about the work and | 
products of foreign members of | 
the society who include a con-| 
siderable proportion of the prom- | 
inent automotive engineers of | 
Europe and other parts of the 
globe outside the United States. 
These exhibits cover many of the 
latest automotive products in 
foreign fields, including many 
with which American engineers 
are not familiar, and are thus 
expected to prove of unusual in-| 
terest. They will provide ideas 
and information which it would 
be difficult to gain otherwise, 
even by an extended trip abroad. 

One of the important high spots | 
of the meeting will have a govern- 
ment flavor, as it will feature an 
address on railroad equipment 
possibilities, presumably along au- 
tomotive lines, by Joseph B. East- 
man, Federal Co-ordinator of 
Transportation, and one of Presi- 
dent Roosevelt’s closest advisers 
on transportation matters. East- 
man will address the Thursday 
evening session. Other Govern} 
ment bureaus will also be repre-! 
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600 SAE _ Delegates Convene at White Sulphur 





Kelsaniting Spray Shouts 








| tion” 
| Hercules Motor Corp. 


One of the problems of cleaning paint spray booths is said to be eliminated through the | 
new Kelsanite described recently in ADN. This rubber-like substance may be applied with 
a spray and removed by peeling as shown above or blown off with an air hose much the 


same as inflating a balloon. 


It forms a moisture and air proof coating and when removed 


leaves the permanent surface of the spray booth clean and ready for a new application. 


sented, especially the National 
Advisory Committee for Aero- 
nautic and probably the Bureau 
of Standards. 

Austin M. Wolf, New York au- 
tomotive consultant, will speak on 


“What’s the Destination of Motor | 


Transportation” at the opening | 


8 STATES 


Ss or co 


transportation and maintenance 
session on Monday. All other 
sessions of that day will be given 


sentative in Detroit; a sound 
movie called “Flying the Lind- 
bergh Trail” and a talk on “Fly- 
ing the Pacific” by Pan-American 
Airways, Inc. representatives. An- 
other and very important aircraft 
session (on Tuesday morning) 
will feature a paper on “Design 
Problems and Methods for Large 
Flying Boats” by Igor I. Sikorsky 
of the Sikorsky Aircraft Corp. A 
second paper at this session will 
deal with work 





in the NACA | 


Tank, where flying boat hulls un- | 


dergo test. 
Truck Session 
Tuesday’s program will include 
a bus, truck and railcar session 
in the morning and the first pas- 


senger car session in the evening. | 


The former will feature a paper 
n “Diesel Power for Transporta- 
by O. D. Treiber of the 
and will 
include a motion picture dealing 
with truck operations at Boulder 
Dam, provided by the Interna- 
tional Harvester Co. At the pas- 
senger car session, W. R. Griswold 
of Packard will deliver a paper on 
“Stresses in Connecting-Rods and 


| fining Co., 


| Bearings,” and Neil MacCoul of | 
the Texas Co. and G. T. Stanton 


over to aircraft subjects and will | 


include papers on aircraft engine 
cooling by several speakers, 
on an Italian altitude laboratory, 
by M. E. Merriam, Fiat repre- 


MAY, 1935- 1934. 


have be 


d Unitec tals for the months 


one | 


of Electrical Research Products, 
Ine. will colaborate in a paper on 
“Engine Knock Studies by Elec- 
tro-Acoustical Instruments.” 
Wednesday’s bill lists two morn- 


| sion 


| Committee will be made by 


ing sessions relating to passenger | 


cars and to Diesel engines respec- 
tively, and Diesel engines and 
tractors will be featured in the 


|evening. The afternoon of Wed- 


nesday is to be given over to a 
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Field Day with various sports. At 
the passenger car session, John 
Sneed, of the Sneed Engineering 
Corp. will talk on transmissions 
and W.S. James of Studebaker on 
suspension systems. At the Diesel- 
engine session, Prof. K. J. De- 
Juhasz of Pennsylvania State Col- 
lege will deal with surges in fuel 
injection pipes and Ernest Whit- 
ney of the NACA with combustion 
chambers of various types for 
compression-ignition engines. 

Thursday will include a session 
on passenger car bodies and one 
on fuel volatility in the morning 
and the address by Co-ordinator 
castman in the evening. H. E. 
Elden of Dunlop Tire & Rubber 
Co., speaking at the first session} 
will tell how “Cellular Rubber 
Cushions the Car” and W. B. 
Stout will discuss body and ma- 
terial features in his usual orig- 
inal way. There are six papers 
dealing with fuel volatility sched- 
uled for the session on that sub- 
ject, by engineers of the Standard 
Oil Co. of Indiana, Atlantic Re- 
the Texas Co., General 
Motors Corp., including its Delco- 
Remy division, and the Phillips 
Petroleum Co. 


Talk Lubricants 
Friday will have only one ses- 
at which a report of the 
Extreme Pressure Lubricants 
oo 
James of the Studebaker Corp. 
Some papers and discussion from 
the Thursday fuel volatility ses- 
sion may be carried over into this 


session, which will end the meet- 
ing. 

As last year, there will be a 
transportation review to which 
many of the automobile manu- 
facturers are sending their latest 


models for informal driving tests 
by members who care to observe 
their performance first hand. 
Many such tests were made last 
year and have become so popular 
that they are likely to be con- 
tinued at other summer meetings. 

3esides the professional session 
there will be numerous meetings 
of research and other committees 
throughout the week. Despite a 
very full program, all members 
will enjoy recreations such as 
have been a feature of all the 
summer meetings of the society. 


Rexistr itions Show Gain 


In North Dakota Region 


Bismarck, N. D., June 14.— 
Automobile registration receipts 
for the first five months of this 
year are far in the lead over the 
same period last year, L. H. Me- 
Coy, state registrar of motor ve- 
hicles, announced today. 


Total receipts for the period 
exceeded those for the same 
months of 1934 by more than $24,- 
000, he declared. 


During the first five months of 
this year a total of $978,214 was 
received in license payments, new 
title, transfer of titles and dupli- 
cate titles. During the same 


period last year the receipts to- 
taled $953,590. 





Coming Events 





JUNE 
16-20—White Sulphur Springs, W. Va. SAE 
Summer Meeting The Greenbricr 
JULY 
| 22-23—Pittsburgh, Pa. Tennsylvania Automo- 
bile Trade Assn. Convention William 
Penn 
NOVEMBER 
2-9—New York City. National Automobile 
Show, Grand Central Palace 
§9—Buffalo, N. Y. Buffalo Automotive Trade 
Assn. 34th Annual Show 
10-16—Cincinnati, 0. Automobile Dealers’ 
Assn Automobile Show Held in 
Music Iall 
16-23—Minneapolis, Minn, Northwest Auto- 
mobile Show Armory Bidg 
23-28—Columbus, 0. Auto Show 
DECEMBER 
2-8—Seattle, Wash. Auto Show 
9-13—Atilantic City, N. J. Automotive Service 
Industries Show. Coliseum. 
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Dealers Favor 
Some Form Of 
Used Car Control 


By C. J. ALEXANDER 

New York, June 14.—Shares of 
the automotive industry this week 
extended their recovery from the 
recent decline and again were 
close to their high prices of the 
year, the average. Chrysler again 
was a feature climbing back 
within striking distance of 50. 
Despite the passing of the sea- 
sonal peak in production, Wall 
Street continued to look with 
favor on the motors. 

There were rumors of buying 
by investment trusts, although 
they could not be verified and it 
may be a bit early for this type 
of commitment. 

Firestone Dividend 

Firestone Tire & Rubber report- 
ing further recovery in earnings 
for the first half of its fiscal year. 
Declared the regular quarterly di- 
vidend of 19 cents a share on its 
common stock payable July 29 to 
stockholders of record July 5. 
McQuay-Norris declared regular 
quarter'y of 75 cents a share on 
its common payable July 1 to 
stock of record June 21. 

The Automotive Daily News 
stock price averages for the week 
ended Wednesday, June 12, com- 
pared as follows with the pre- 
ceding week and the like period 
of last year: 








Last This Year 

Week Week Change Ago 

24 motors ........ 21.85 22.33 -0.48 23.42 
10 car-truck co's... 22.58 23.04 Ee 24.20 
10 parts-accessories. 21.98 22.69 0.71 19,22 
4 tire-rubbers ... 13.24 13.75 0.52 21.20 
With rumors in the Street that 


second quarter earnings of the 
parts and accessory industry were 
going to be surprisingly good, the 
stocks of companies in this field 
led the week’s rally. Tire and 
rubber shares made a gain after 
two consecutive declines. The 
outstanding run-up among the 
car and truck companies was 
registered by Chrysler, while 
Borg-Warner and Briggs were 
outstanding among the parts and 
accessory shares. All of the lead- 
ing tire and rubber stocks ad- 
vanced, with Firestone making the 
best gain. 
: Other Dividends 

Dividend declarations of the 
past week include the following: 

Marlin-Rockwell Corp. declared 
the regular quarterly of 50 cents 
a share on its common stock, 
payable July 1 to stockholders of 
record June 15. 

Hercules Motor Corp. declared 
the regular quarterly of 15 cents, 
payable July 1 to stock of record 
June 20. Reynolds Spring Co. de- 
clared the regular quarterly of 10 
cents a share on the common, 
payable June 29 to stockholders 
of record June 15. 

City Auto Stamping Co. de- 
clared the regular quarterly divi- 
dend of 15 cents on the common, 
payable July 1 to stock of record 
June 15. Noblitt-Sparks Indus- 
tries declared the regular quart- 
erly of 30 cents on the common, 
payable July 1 to stockholders of 
record June 15. Fisk Rubber Co. 
declared the regular quarterly of | 
$1.50 a share on its $6 preferred 
stock, payable July 1 to stock of 
record June 12. 

; Midland Steel 

Midland Steel Products declared | 
the regular quarterly of $2 on its 
8 per cent cumulative preferred, 
payable July 1 to stock of record 
June 22. General Tire & Rubber 
declared the regular quarterly of | 
$1.50 on its preferred Stock, pay- | 
able June 29 to stock of record 
June 20. Ainsworth Mfg. declared | 
a dividend of 75 cents a share on 
its common, payable June 28 to 
holders of record June 21. 

Electric Auto-Lite declared the | 
quarterly dividend of $1.75 on its | 
preferred, payable July 1 to stock | 
of record June 24. 

Estimates are being made that | 
Briggs & Stratton will earn at | 
least $1 a share in the current | 
quarter and that the third quarter 
will show improvement over the 27 
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cents a share earned in the like 
1934 period. It looks like $3 a 
share or better for the full year. 

The committee on stock list 
of the New York Stock Exchange 
announced this week that it had 
before it an application from the 
Thermoid Co. to list 84,240 addi- 
tional shares of $1 par common 
stock. 

Watching Detroit 

Wall Street is intensely inter- 
ested at this time in the outlook 
for the automobile industry in the 
final half of the year and is send- 
ing representatives to Detroit to 
get the “low down.” They are 
returning with favorable reports, 
the outstanding feature of which 
is the word that they received 
assurances that production in the 
second half would show a less- 
than-seasonal decline from that 
of the first half. Estimates of 
earnings of automobile companies 
for the full year are being raised 
in financial quarters on the ex- 
pectation that the final quarter 
of the year will witness heavy 
shipments of new models to deal- 
ers. 

Chrysler is coming in for a 
good deal of attention. Announce- 
ment that $5,000,000 will be repaid 
on the $25,000,000 bank loan ob- 
tained to help pay off the Dodge 
debentures reflected the strong 
financial position of the company. 
The payment will be made on 
July 6 far in advance of the ma- 
turity date. The loan was obtained 
only recently. 


Mullins Featured 

The preferred stock of Mullins 
Mfg. Co. was a feature this week. 
It bounded more than 10 points 
in three hours of trading on Mon- 
day and reached a new high for 
the year. Stockholders will vote 
on June 22 on a recapitalization 
plan, under which the unpaid di- 
vidends on the preferred will be 
taken care of. 


Plant Expanded 

West Allis, Wis., June 14.—The 
Fulton Co., automobile accessory and 
parts manufacturing concern, has 
announced plans for the erection of 
a new one-story addition to its plant, 
furnishing it with approximately 
1,900 square feet of additional floor 
space. Business continues well above 
a year ago with employment about 
steady. 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 
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hares Again Close to Year’s Highs 


New York, June 14, 3:30 P.M.—Motor shares participated a 


sprightly rally on the Stock Exchange today. 
advanced more than a point and closed above 49. General 
Motors gained three-quarters. 
joined the procession and were fractionally higher, in the 


average. 





Midwest Oil Concern 


Seeks to Re-organize 
Minneapolis, Minn., June 14.— 
The Midwest Oil Co. has filed a 
petition in federal district court | 
here seeking re-organization un- 
der the recently amended bank-| 
ruptcy statutes. 
Signed by E. M. Dyer, presi-| 
dent, the petition listed assets at 
$321,661, liabilities at $174,756, and 
capital stock outstanding at 
$122,900. 

Stating that the concern is 
solvent at. present, the petition | 
cited coming obligations on a 
bond issue, preferred dividend | 
charges, sinking fund provisions 
and interest payments would em- 
barrass the concern financially 
unless something is done. 


Cuban Crop Good 
Washington, June 14.—An expand- | 
ing market for automotive products | 
is discerned in Cuba as the result 
of figures showing a notable increase 
in coffee production last year. A 
report to the Commerce Department 
from Habana says official returns 
are that in Oriente Province, which 
produces 90 per cent of Cuban cof- 
fee, the 1934 crop was the largest | 
in 10 years. 


Bonus Awarded 

Milwaukee, Wis., June 14.— The 
Solar Corp., manufacturers of auto- 
mobile batteries, paints and var- 
nishes, has announced a bonus plan 
for its 150 employes to be effective 
as of last Dec. 15, the payments to 
be made next Christmas. The bonus | 
is based on total year’s earnings, | 
the rate increasing with length of 


Tires and rubber stocks also were stronger. 


| S. 


| for six months ended Apr. 30, 1935, 


| depreciation, 





service. 


Chrysler 


Parts and accessory shares 


S. Tire 


New U., 
New York, June 14—The U. S.| 
Royal Fleetway “15,” a new and} 


different type of low pressuré tire| 
which greater cushioning | 
for light trucks, is announced by U.| 
Rubber Products, Inc. 


provides 


Special features of the new Fleet- 





way “15” are: it is designed to fit 
a 15x5.50-F standard rim, and on 
this rim it measures 7.60 inches in 
| width. It has a six-ply carcass de- 
signed for commercial service. <A 
special tube of Royal quality, with| 
air venting features and rubber 
valve stem, is being made for this 
new tire. The load carrying capac- | 


ity is from 960 to 1,400 pounds and | 
corresponding inflation pressures are 
from 14 to 25 pounds, as compared 
with the 835 to 955 pounds carry- | 
ing capacity of the 5.50-17 four-ply | 
tire now used, with corresponding 
inflation pressure of from 28 to 32| 
pounds. 


Firestone Tire & Rubber 
Akron, O., June 14.— Firestone 
Tire & Rubber Co. and subsidiaries, | 
including Firestone Service Stores, 


report net profit of $2,155,084 after 
interest, Liberian de- 
velopment expenditures, federal in- 
come taxes, etc., equivalent after 
dividend requirements on 465,975 
shares of six per cent preferred 
stock, to 40 cents a share on 1,897,- 
597 shares (par $10) of common 
stock. This compares with $1,521,745 
or six cents a common share for the 
six months ended Apr. 30, 1934. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, JUNE 14, 1935 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 
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Borg-Warner 
Buys Calumet 
Steel Company 


Chicago, June 14.—Borg-Warner 


| Corp. announced today the pur- 
| chase of the capital stock of the 
| Calumet Steel Co., Chicago Heights, 


Ill. The company will operate as 
a Borg-Warner subsidiary. An- 
nouncement was also made of the 
election of Roy C. Ingersoll, di- 


| rector of Borg-Warner and presi- 


dent of the Ingersoll Steel and 
Dise Division, as president of 
Calumet Steel Co.; F. G. Carrel 
as vice-president and Mathew 
Keck as secretary and treasurer. 
Carrel was formerly secretary of 
the Company. Directors are R. 
C. Ingersoll, F. G. Carrel, S. L. 
Ingersoll, Frank Matthiessen and 
Cc. S. Davis. Plans call for in- 
creasing the directorate in the 
near future. 

Among the major products of 
the Calumet Steel Co. are rein- 
forcing steel for concrete con- 
struction, merchant bars, bed and 
bed spring steels, farm implement 
machinery and equipment steels, 
steel fence posts, structural steel 
tubing, wheelbarrow handles and 
farm gates. 


Financing Shows 
Strong Gain For 
First 4 Months 


Washington, June 14.—Whole- 
sale financing of automobiles for 
the first four months of 1935, as 
reported to the Bureau of the 
Census by 456 identical organiza- 
tions, totaled $516,979,914 this 
year as compared to $326,693,526 
for the corresponding period of 
1934. During the entire year 1934, 
wholesale financing aggregated 
$907,314,729. 

In April, 1935, wholesale financ- 
ing totaled $163,206,442, which is 
to be compared with $122,967,488 
in the same month last year. 
The April total this year also was 
considerably above the March 
figure, which stood at $149,057,- 
165. 

Retail financing for April 
amounted to $118,655,338, which 
was more than $18,000,000 above 
the figure set in March of 1935. 
The figure for April retail financ- 
ing last year was $91,849,963. 

Of the April retail total, $75,- 
933,605 represented new cars, $40,- 
691,099 used cars, and $2,030,634, 
unclassified. In new cars, the 
total of $75,933,605 established 
this April is to be viewed in com- 
parison with $63,953,950 in March, 
and $61,458,602 in April of 1934. 

The total number of cars in- 
volved in April financing this 
year was 320,857, against 270,099 
in March, and 244,537 in April, 
1934. The four months’ total this 
year was 937,615; last year, 662,- 
215. 








Rubber Exports Gain 
11 Per Cent Over 1934 


Washington, June 14.—Although 
April exports of rubber products 
showed the normal seasonal de- 
cline compared with the preced- 
ing month, combined exports for 
the first four months of this year, 
valued at $7,615,863, registered an 
increase of 11 per cent over the 
corresponding period of 1934, ac- 
cording to a survey made by the 
U. S. Department of Commerce. 
The 1935 shipments, the report 


| shows, were 62 per cent in excess 


of the total recorded for the first 
four months of 1933. 

Analysis of rubber goods exports 
in the January-April period of the 
current year compared with that 
of 1934 shows that exports of 
rubber sundries and specialities 
were 2 per cent lower in the 1935 
period, while all other general 
groups registered trade increases. 
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’Men You Will Meet at SAE Summer Meeting 


exemnesprenesion ©---— ——_—__—— a ———$— $$ 
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Record I hron Deico Products Co., Dayton, 0.—C. H. Kindl International Nickel Co., Detroit — E. J. Socony-Vacuum Oil Co., New York—A. F 
£ and wife. Hergenroether ; H. L. Geiger, T. H. Wickendon | Coleman, George A. Round, Carleton Schles- 7 1e€Vro et 
St t T k 7 Delco-Remy Corp., Detroit—J. H. Bolles and | and wife, New York } man, L. R. Anderson 
r \ wife; R. M. Critchfield and wife. Jaeger Watch Co., New York—E. L. Vail | Southeastern Cottons, Inc., New York—H. E. D l ss A d 
a Ss re O Deere & Co., Moline, §11.—Charles D. Wiman | and wife. Coffin, ‘ . ea ers tten 
White Sul h and wife; W. L. Wittek, Toronto, Ont Johns-Manville Co., New York—Roy Berg | | Spicer ae vo ee O.—William Fair- 
] DIAUM| oOuntop Tire & Rubber Co., Buffalo, N. Y.— | and wife. wurst and wife; C. W. Spicer. ; Ad C f 
I Howard E. Elden, A. B. Howe Jones & Lamson Machine Co., Chicago—R By ene ag oe aa Co,, Elizabeth, on erence 
B ovele F P ‘aris KE. Clingan, N. ¢ A. . ackwooc 
, —" am Th Sey. w. Cae, cae : > . Standard Oil Development Co., New York a 
AC Spark Plug Co., Detroit—C. W. McKin- | H. D. Mixer Lapeer Trallmobile Co., Chicago—-R. EF.) 4 Becker Yonti > 

ley; K. K. McGarvey, Hector Rabezzana, W Eclipse Aviation Corp., East Orange, N. J. | Orwick and wife ‘é Standard Oil Oe, of ladiena. Chicaso=h. B (Continued from Page 1) 

ao a ke a cee _ “a k oeatee oe a “ee Co., Cleveland—A, A, Skinner, | wiikin and wife; D. B. Barnard, Whiting, Ind.| Made possible through the con- 

ams estiake 0., Chicago GC Co clipse achine Co., Elmira eights, N, - > - Leece, | Standard Oil Co. of N. J.. New York ; s oo : : +e 

Banta M. P. Ferguson; M. P. Whitney Linde Air Products Co., Buffalo, N. Y.—O. | preyermuth r w York—B. H.| ference, more than justified the 
Allen Electric & Equipment Co., Kalamazoo, | Electric Storage Battery Co., Philadelphia— | 4. Hansen. | Standard Oil of Ohio, Cleveland —L. B,| UNderstaking, in the opinion of 

Mich.—G. H. Allen and wife L. E. Lighton and wife Long Mfg. Co., Detroit—L. J. Loranger; Fred | Helm. Chevrolet officials. 

: ‘ao > - a. a “ie a” Co., Pittsburgh, Pa.—J. M. a le a a ae eee ae ee — While the meeting was termed 
. Cooper; G. . yelty, Cleveland, ; Frank es vite, on-Herrington Co., Indianapolis, Ind.— 2. Figgie and wife, ». Figgie jr., anc 7 “ . ’ iS * - « 

Jardine and wife; Harry L. Smith jr., Cleve Ethyl Gasoline Corp., Detroit—S, D. Heron; | A. W. Herrington ie rothy Figgie a dealers advertising confer 

: : | ” 3 : 

land, O. Graham Edgar, New York Marshall Asbestos Corp., Troy, N. Y¥.—F. 1, | Stewart-Warner Corp., Chicago—C. 0, Crom-| ence,” its scope was wider than 
American Tel. & Tel. Co.. New York—F. K. Ex-Cell-O Aircraft & Tool Corp., Detroit— | Marshall, well and wife, F. P. Sargent and S. M. Berg. | that name would imply. The ses- 

Glynn and wife, T. C. Smith €, R. Alden; William F. Wise. Massachusetts Institute of Technol Cs Studebaker Corp., South Bend, Ind.—Roy E. | signs y 
Amtorg Trading Corp., New York E. I. Fafnir Bearing Co., New Britain, Conn.— | pridge, Mass.—T, Yamamoto, H. aa | Berg and wife. — touched apve every phase 

Petrovsky, Hilda Karson. BE. R. Carter, D. 1. Holbrook Bw Michigan Bell Telephone Co., Detroit—Henry | SU Oi! Co., Philadelphia—A. 1. Clayden. of Chevrolet dealer activity—new 
Armour & Co., Chicago—F. L. Faulkner and 2 oo Bearing Co., Detroit—Robert F. Stee- Dakin and wife. que ta — Co., St Louis — Joseph | cars and trucks, used cars, parts, 
if a, eck . i » ° . ot « anc wife. aac ~—_ : . . tian : 

"ales Refini C Philadelphia—Harry Federal Bearings Co., Inc., loughkeepsie, “—_ Hone Corp.—K. W. Connor and| Texas Co., Now York—William Harrigan, | #°CeSsories, service, accounting 

» ae . efining 0.5 riladelphia arry | NL ¥.—H. A. Schatz, wife and daughter. e , Fred Aldinger and wife; Neil MacCoull, Beacon, and business management, and 
- Huf and wife. : Firestone Steel Products, Detroit—E. M. Clis- Morse Chain Co., Detroit—Frank Hawley and | N. y financing 
Autocar Co., Ardmore, Pa.—B. B. Bachman, | soid; William A. Baker and wife, Akron, 0., | Wife. | Thermoid Rubber Co., Detroit — Frank A. ce ive f each Chev 

_ Autocar Sales & Service Co., New York—| w. S. Brenk. Motor, New York—Harold Blanchard. | Sharpe Representatives of eac ev- 

Eustis Dwyer. : ; . Firestone Tire & Rubber Co., Akron, 0.—E.| Motor Wheel Corp., Lansing, Mich.—J. Harold | Thompson Products Co., Detroit—Paut p. | rolet department outlined for the 

— Topics, New York — Frank W. y. melsing, . B. Hale, B - am } ' = = Cc. Ss — and wife ienan: Gourse V Sevald group of dealers the company’s 

b Kryder, J. ; ast, } aylor, E. / ationa ureau of tandards, Washington | ompson roducts Co., Cleveland—F. C, “ . : 

Cc Automotive Daily News, Detroit — Herbert | Roberts and Curt Saurer and wife Thomas T. Neill. r | Crawford and wife, A. T. Colwell and wife plans for the summer months as 
et i os Sistah . _ Fiske Brothers Refining Co., Toledo, O.— National Broach & Machine Co., Detroit— Timken-Detroit Axie Co., Detroit a % affecting that department, so 

Sanford Brown and Quinten Rector. pend Moto “Ce "c o —E. u.| &8. Drummond and wife Buckendale; H. W. Alden, and daughter; Col.| that when the dealers left De- 

Si t e ector, or otor 0., Cincinnati, —E | . W. F. Rockwell an e; Walter F ‘kwe ; j 
Bantam Ball Bearing Co., South Bend, Ind. | fuish. a oe oe Ce Wifes Re Le Busnen ind wir, ©: Rockwell! troit they took with them a com- 

~-K. L, Herrmann, wife and daughter. Formica Insulation Co., Cincinnati, 0.—R. |“. °° Ti ; ‘ ae > w.| plete picture of what is in pros- 

. ° 2 i ati, He .. Detroit—E ete picture of what is p 
Bendix Aviation Co., Detroit—K. M. Wise. | w. Lytle. Natural Gasoline Assn, of America, Tulsa, 'teakon Be ler Bearing Co., I troit E. w. I a I os cies tela 
Bendix Aviation Corp., New York—A. J.| Fox Co. Detroit—K. J. C 1 wife, | Okla.—William F. Lowe. Auctio ond wife; BM. Schakthels, W. B. | pect for Che immeciaxe Suture. 
en =f or d q ox 0., etrol B. d osgrave anc e. : - . Umstattd and wife; Ernest Wooler and wife, ‘ : . , jsj 

Poole. _ General Electric Co., Cleveland, O.—Val J. | \, New Departure Mfg. Co., Detroit—F. W. | Canton, 0.; I. M. Klinadinet and wife, Can- “This dealers’ advertising con- 

7 a eee, 7 —— “— Ind.— | Roper and wife; Earl A. Anderson and wife, cin dee — Peggy Marschner, | .,. 0.; 11. J. Porter. Canton, O ference was not the first of its 
ncen endix; 1 Sharlock, H. Gossner. | Detroit — + searecaner. Tite-Flex Metal Hose Co., Newark. N. J.m| « , av ” i 
Bragg-Kliesrath Corp., South Bend, Ind.— General Motors Corp., Dayton, O.—E. S.|  Norma-Hoffman Bearings Co., Stamford.| jf. Husted and atte Pre eer re eee ae sort ue have held,” Holler pointed 

V. W. Kliesrath. Patch and wife, G. H. Etheridge Conn.—W. M._ Nones, George Bott, H. J. | “Tyng-Sol Lamp Works, Detroit—R. F. Carl- out, “but it was by far the largest. 

; Bendix Products Corp., South Bend, Ind.—]| General Motors Corp., Detroit—-W. J. David- | Ritter; F, W. Messinger, New York son and wife It brought into Detroit key deal- 
’. B. Willis; A. Chambers, Roy C. Allan. on: A. F. Underwood, W. L. Shaffner, H. R Ohio Rubber Co., Detroit—C. J. Edwards Uni ; i . | ; 7 

: 7 son, A. 2B. a, 4 , . : ° ‘ 3 8. on Oil Co, of California, Los Angeles— 3 £ hevro- 

Bendix Westinghouse Auto Air Brake Co., | Wolfe, John H. Hunt, F. C. Horner, New York, Ohio Rubber Co., Willoughby, O.—William| (~ #. Tienesch n ers from all the different z . 

- Petrolt—R. L. Morrison. General Motors Truck Co., Pontiac, Mich.— | EB. England. | “Welted Aleralt Gore: Hartford, Com. — let regions and zones an made 
Bendix Westinghouse Auto Air Brake Co.,| Pierre Schon; J. P. Little, MH. H. Henchel Packard Motor Car Co., Detroit—C. R. Pa- | @yartes F. Chatfield 5 available to them, at first hand, 

New York—F. L. Hall. General Motors Research Corp., Detroit—W. | ton, wife and child; Earl H. Smith Rathee Auart Bosch C Detroit—Carl ¢ isi ans have de- 
Blood Brothers Machine Co., Allegan, Mich. | G, Lovell L. M. Payne Co., Inc., Detroit—I, M. Payne, | ae ae = cepa ae ee oe on and the 
G. R, Wilber; Gould Allen, Fred L. Sage. General Motors Yellow Coaches, Ltd., Wind- | wife and daughter. | Mateeal. G8 Medes Os, Rive, Ni~ veloped for the summer an 
Bohn Aluminum & Brass Co., Detroit—D. F. | sor, Ont.—R. E. Fielder Phillips Petroleum Co., Bartlesville, Okla.— | wijjam H. Hubner and wife ; remainder of the year. 

andereen H. W. Holt. ; Globe Machine & Stamping Co., Cleveland— | DP. G. Proudfoot, R. C. Alden, T. W. Legatske, | wagner Electric Corp., Detroit—J. A. Gelzer. “Chevrolet’s regional managers 
oundbrook Oil-Less Bearing Co., Boundbrook, | L. B. Green, wife and daughters Hi. M. Trimble Wagner Electric Corp., Fergison, Mo.—Burns incipal smbers of 

N. J.—W. 8S. Jennings and wife B. F. Goodrich Co., Akron—Leo L. Gibbons; Pure Oil Co., Chicago—-W. G. Clark and] yi ana wife a an and the principal membe 
Borg and Beck Co., Chicago—D. E. Gamble} James T. Kennedy and wife, Detroit; K. D. | wife Warner Gear Co., Detroit—J. G. Monjar | their staffs also attended the con- 

a *- ne er Smith, Wilson C. Bray and wife ppaybestos-Manhattan, Ine., | Detroit—H._ C. | john Warren Watson Co., Philadelphia—John | ference, so that both the whole- 

ower oller earin 0., Detroit—s. 3 i ,| . Akro s ¢ Yishman and wife; E. A. Wales . . : “2 . a Y . 

Strickland and wife. . ‘ * oun aes an & Rubber Co —— Chicago _ ” ales and wife, hea Watson and wife, Kenneth W. Hilden- | sale and the retail Chevrolet force 
J. G. Brill Co., Philadelphia—Charles Guern- Guif Research & Development Corp., Pitts- | Reid —— Co., Cleveland—R I. Schon- | _— Corp Detroit—Robert Jardine | had coast-to-coast representation. 

sey burgh, Pa.—A. A. Lane itzer and wife. fe: Rh Ifo Res i and wife: HW. G@. John-| The dealers in this group ac- 
Edward G. Budd Mfo. .. Detrolt—Dons : aoe rork teman. | Ross Gear & Tool Co.. als : 5 and wife: Ba our ead a u $ 3. Joh +: ‘ . 

Alexander. ee eee oun tae _— a oe re oot Cow Cleveland—S. Te | son, R. H. Daisley and oc ase te Wil counted for 38,116 sales of new 
Burgess Battery Co., Detroit—E. W. Higgins.| Hammer & Schwarz Co., New York—Elmer| Ross Gear & Tool Co., Lafayette, Ind.—W. | , ga Wittams & Os.. Buffalo ‘| cars and trucks last year, and 
Byllesby Engineering & Mfg. Co., Chicago Il. Schwarz, wife and daughters K. Creson | . , ‘ j in Chev- 

7. N , : | ‘ P| .. Clevel: R. 2d an important part in e 

L. V. Newton, wife and daughter. Handy Governor Corp., Detroit—A. A. Bull | Schwitzer-Cummins Co., Indianapolis, Ind J ag iw oa ~~ Aina = ; 0 hi te nt = first place 
Cadillac Motor Car Co., Detroit—C. R. Os-| and wife | Hf. E. Winkler and wife; Louis Sehwitzer and | Brennen and p. B. Reecer, Detroit ; ‘| rolets ac BSVeMme : 

born. Harris Products Corp., Detroit—R. G. Brad- | son; T. E. Frankenfleld Wisconsin Axle Co., Oshkosh, Wis.—G, 7,| fOr the sixth time in the last 
Carnegie Steel Co., Pittsburgh—G. FE. Knable,| ley and wife. Scintilla Magneto Co., Sidney, N. Y.—IH.| ytoore and wife ‘ ; "| eight years.” 

E. T. Barron, F. T. Brumbaugh, William C, Heintz & Kaufman, Ltd., Palo Alto, Calif. | Hanni Moore 1 . : : 

Oberg. Ralph M. Heintz Scoville Mfg, Co., Detroit—Raybern W. Davis aa —, — — = Headquarters for the dealers in 
Carter Carburetor Corp., Detroit—Van ©. Hercules Motor Corp., Canton, O.—Lon R. | and wife | ae L. Beall Sat ihe . Detroit were at the Book-Cadillac, 

Worden; L. D. Boyce, H. W. Farr, Otto Hen- | Smith, O. D. Treiber Shell Eastern Petroleum Co., New York—G.| yale University New Haven, Conn.—L. ¢.| and meetings were held in the 

ning. Houde Engineering Corp., Buffalo, N. Y KE. Gray iin — f 7 ha di : _ 
Chance Vought Corp., East Hartford, Conn.| Carl F. Lautz and wife; E. L. Valance and Shell Petroleum Corp., Wood River, IlL.— Lae Co Racine, Wis.—F. M General Motors building auditor 

—James M. Shoemaker. wife; G. M. Magrum T. B. Rendel Vouns 5 * “lium. Special exhibits connected 
Chilton Co., Detroit—Joseph Geschelin. Hupp Motor Car Co., Detroit—F. E. Watts Sinclair Refining Co., Detroit—A. W. Me > , : s h 23 of their busi- 

sd r - . «» Detre Heftle Ss ases 0 eir Dus 
Chilton Co., Philadelphia—Donald Blanchard. Hyatt Roller Bearing Co., Detroit—F. E Calmont, ea Co., Detroit—V. R. Heftler | with variou , t of the ses- 
Chrysler Corp., Detroit—P. J. Kent and wife. | Booth and wife. Sinclair Refining Co., Toledo, O.—W. H. ness were a feature 
Corcoran Brown Lamp Co., Cincinnati, 0.— Hy-Vis Oils, Inc., Warren, Pa.—Robert E. | Buderus and wife. UNATTACHED sions. 
R. W. Johnson. Dunham. Sinclair Refining Co., New York—C. M. Lar Wolf, Austin M., New York — 
Cleveland Club, Cleveland—A. Brumbaugh. IMinois Bell Telephone Co., Chicago—H. O son and wife: C. H. Baxley Crane, H. M., New York ' 1 
Cleveland Graphite Bronze Co., Cleveland, 0. | Mathews and wife. Sinclair Refining Co., New York—C. Hi. Durbin, John B., and wife, New York Burke Namec 

—Carl W. Johnson and wife; George W. Crist, Imperial Brass Mfg. Co., Chicago — James | Baxley Wall, William 8., and wife, Indianapolis, Flint, Mich., June 14. — A. K. 

Detroit G , int, Ich., 

. jreenlee and wife. Sinclair Refining Co., Philadelphia—J. S. | Ind. 1 anager of the 
Continental Oil Co., Ponca City, Okla,—B. International Lubricants, New Orleans, La.— | Drake. Hunt, Mrs. J. H., Detroit. Burke, genera ae f Flint 

E. Sibley. Harold M. Fraser. SKF Industries, Inc., Detroit—R. R. Hirsch Keyes, Walter C., Detroit. duPont de Nemours plant 0 ‘ae 
Deico Appliance Co., Rochester, N. Y.— Jo- International Motor Co., New York—M. C. | and wife; C. R. Mabley and wife; R. H. De Litle, T. J., Ir., Detroit has been elected president of the 

seph C, Halbleib; E. A. Halbleib. Horine, wife and son Matt and wife, Philadelphia, Pa Tyler, H. M., and wife, Detroit. | Flint Chamber of Commerce. 
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Containing the greatest array of automotive figures ever 
bound between two covers. Indispensable to Dealers, 

\ Manufacturers and Jobbers. Answers every question as 
\ to actual passenger car and truck sales and registra- 
tions by makes and states from 1929 through 1934. 
First complete 1935 passenger car specifications. 
Half a hundred new features. 


EXTRA COPTES 


A limited number of extra copies of the complete book have been 
printed and so long as they last they will be furnished post-paid to 
Regular Subscribers at $1.00 per copy or to Non-Subscribers at 
$1.50 per copy. Quantity orders at $10.00 per dozen. We ad- 
vise no delay in ordering extra copies as the supply is strictly 
limited and there will be no second printing. 
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NEW FORD /°85 


CONVERTIBLE SEDAN 


THE new Ford V-8 Convertible Sedan marks another for- 
ward step by the Ford Motor Company in bringing every 
modern motoring luxury within the reach of buyers of 
low-priced cars. 

It combines the advantages of an open and a closed car. 
The attractive tan top folds flat and is covered by a neatly 


fitting boot. Windows are Sa fety Glass and are carried in 


F OR D 


MOTOR 


chrome-plated frames, which can be lowered out of sight 
inside the doors. The door pillars are removable. ‘The seats 
are upholstered in a choice of genuine leather or Bedford 
Cord. The back of the rear seat pulls forward, giving easy 
access to large luggage space. The wide front seat is 
. . Two other new Ford body types for 1935 


adjustable. . 


are the Tudor and Fordor Touring Sedans. 


COMPANY 





